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ACMG, a global air cargo consul-
tancy released its 20-year freight-
er forecast at the 5th annual Cargo 
Facts Asia event in Shanghai.

The Forecast stresses the con-
tinuing growth in narrowbody 
freighters through 
freighter conver-
sions of narrow-
body aircraft, 
mainly to support 
burgeoning global 
e-commerce. The
forecast antici-
pates 1,178 nar-
rowbody freighters by 2036, up 
from 656 at the end of 2016. By 
2036, narrowbodies will account 
for about 43% of the total freight-
er fleet of 2,341 aircraft. That 
compares to about 40% narrow-
bodies in today’s fleet.

“The robust activity in freighter 
conversion of narrowbody types 

over the past four years has led 
to an increase in the quantity 
of narrowbody freighters in the 
global fleet,” said Robert V. Dahl, 
Managing Director, ACMG. “This 
increase reverses a trend that 
began in 2000 through which 

the narrowbody freighter fleet 
decreased about 40% over a dec-
ade-long period.”

The report includes ACMG’s pre-
diction for the freighter fleet 
make-up in 2036 by aircraft type, 
taking into account the assess-
ment of new-build freighter pro-
duction, passenger-to-freighter 

(P-to-F) conversion activity, and 
the retirement of freighters from 
the existing freighter fleet.

The 20-year freighter forecast in-
cludes ACMG’s expectations for 
the fleet, and the aviation consul-

tancy expects de-
mand for freighter 
aircraft to continue 
trending higher, 
albeit not at the 
same rate as be-
fore the Great Re-
cession.

“Much of the good news on the 
freighter market today is coming 
from the narrowbody sector,” said 
Robert V. Dahl, Managing Direc-
tor, ACMG. “Will that continue? 
We are now in the fourth year 
of a narrowbody revolution, and 
with e-commerce continuing to 
fundamentally alter global retail 
consumption, narrowbodies will 
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Freighters are fantastic 
Narrowbodies to continue to increase in demand 

WOW air takes delivery of 
new A320neo
WOW air has received its first 
A320neo aircraft, via an agreement 
with Air Lease Corporation (ALC). 
The new aircraft is the Icelandic 
airline’s thirteenth in a rapidly ex-
panding, all-Airbus fleet and will 
be deployed on WOW air’s routes 
to Europe and North America as of 
May 3rd. “We’re proud to offer a 
young and technologically advanced 
fleet that allows us to provide our 
passengers with a comfortable jour-
ney at the best possible price,” said 
Skúli Mogensen, WOW air Founder 
and CEO. “It is a welcome addition 
to our family of aircraft that now 
operate on 29 international routes 
across Europe and North America.”  

Pegasus launches five new 
destinations
Pegasus Airlines is launching five 
new destinations from London 
Stansted, including Grozny, Samara, 
Nizhny Novgorod and Volgograd in 
Russia and Abu Dhabi in the United 
Arab Emirates (UAE).  With the ad-
dition of the new flights, Pegasus 
will now fly to seven Russian desti-
nations including its current Russian 
routes. Its Middle Eastern network 
will now extend to five destinations 
with the addition of Abu Dhabi to its 
current Gulf destinations of Kuwait, 
Bahrain, Doha and Dubai.

Munich Airport wins top mar-
keting award at Routes Europe
Munich Airport was announced as 
the overall winner of the Routes Eu-
rope 2017 Marketing Awards at a cer-
emony in Belfast, Northern Ireland. 
Munich Airport’s network includes 
173 European destinations - more 
than any other airport in the world.

“Much of the good news on the 
freighter market today is coming from 
the narrowbody sector.”
Robert V. Dahl, Managing Director, ACMG 

 Aircraft Parts Aftermarket Sales and Purchasing
Actively Seeking to Purchase Aircraft for Teardown

Aircraft Parts Consignment
 

Nose to Tail Support:  737, 747, 757, 767, A300,
A310, A320, QEC available for CFM56-7B & -5BTerry Hix | thix@relianceaircraft.com

 (512) 439-6988 | Austin, TX

http://www.relianceaircraft.com


Aeroset ©  Copyright 2017 - All Rights Reserved

www.aeroset.co.uk

FLIGHT HOUR
PROGRAMSP

GA Telesis is a global provider
of inventory based flight hour 
programs. When you need a 
solution to support your fleet 
come to the PRO.

Your job is in the sky, our job 
is to keep you there.®

ANNUAL
FLIGHT HOURS 

SUPPORTED
387,019

INVENTORY
EXCLUSIVELY

FOR PROGRAMS
$150,000,000

email: programs@gatelesis.com

http://www.gatelesis.com


3

WEEKLY AVIATION HEADLINES

AeroVision International purchases initial 
Embraer E190 aircraft

AeroVision International has purchased an Em-
braer E190 aircraft, the first acquisition of this 
type for the company. The 100-seat aircraft was 
recently removed from active revenue passenger 
service and was purchased without engines. The 
aircraft, which will be disassembled for parts, 
represents AeroVision’s entry into parts and LRU 
support for EJet series aircraft. The E190 aircraft 
has 95% commonality with the E195 and signifi-
cant commonality with the E170/175 aircraft. All 
major components and subassemblies will be 
made available once the reduce-to-parts process 
is initiated in May. 

Bonus Tech tears down first CF34 engines

Bonus Tech has carried out its first complete 
teardown of a General Electric CF34 engine to 
become the first operator in North America with 
a full in-house capability for removing, disassem-
bling, tagging, and re-packaging the entire array 
of current aero engines, from the smallest (such 
as the CF34 family) to the largest – the Pratt & 
Whitney PW4000-112 inch and GE90 families. 
On the strength of its engineering capabilities 
and the technical expertise of its personnel, Bo-
nus Tech has been able to develop a bespoke 
service offer that combines quality and a door-
step presence. In addition to core business solu-
tions, which include full engine teardown, part 
identification and tagging for maximum tracea-
bility, plus full packaging. Bonus Tech also offers 
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continue to be the big story in airfreight.”

Meanwhile aviation consultancy Ascend predicts global demand for 
1,530 jet conversions over the next two decades – more than 70% 
of them narrowbodies – as passenger airlines switch to the latest 

generations of fuel-efficient planes, and older models are re-pur-
posed for a life flying cargo. Last year saw a total of 74 passenger-to-
freighter conversions, marking steady growth on the 65 completed 
in 2015.

...continued from page 1

upstream and downstream services. Upstream, 
Bonus Tech can organize the transportation of 
the engine to its workshops, carry out borescope 
inspections to accurately gauge the engine’s con-
dition and confirm the scope of the teardown. 
Clients wishing to do so can visit Bonus Tech fa-
cilities to inspect the removed parts before pack-

aging, while downstream, Bonus Tech can also 
organize the parts’ shipping to facilities notified 
by the client. These high-value-added services 
have earned Bonus Tech the trust of renowned 
engine manufacturers like Pratt & Whitney and 
General Electric. 

Asiana Airlines takes delivery of first A350 XWB

Asiana Airlines of South Korea has taken delivery of its first A350-900, becoming the 12th airline 
to operate the world’s newest and most efficient twin engine widebody airliner. Asiana’s A350-
900 is configured with a three-class layout with a total of 311 seats, comprising 28 in Business 
Smartium, convertible to fully flat beds, 36 in Economy Smartium, and 247 in the main cabin. 
Altogether Asiana has ordered 30 A350s and will initially operate the aircraft on flights within 
Asia. From the third quarter of 2017, the carrier will deploy the aircraft on premier long-haul 
routes to Europe and the U.S., beginning with services from Seoul to London and San Francisco.

Asiana Airlines takes delivery of first A350 XWB Photo: Airbus    

http://www.avitrader.com/wp-content/uploads/2017/04/AviTrader_Monthly_MRO_e-Magazine_2017-04.pdf
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Successful GEnx-1B correlation tests in 
AFI KLM E&M test cell Zephyr

AFI KLM E&M’s engine test cell unit at Paris-CDG 
airport has successfully carried out a series of 
GEnx-1B correlation tests. For almost a week, 
a stable performance engine, provided by KLM, 
was used in the test cell for the correlation tests. 
The correlation consists of the comparison of 
engine performance parameters measured on 
the same engine (i.e. correlation engine) tested 
in two individual test facilities, where one facil-
ity (the manufacturer’s facility) is the reference/
baseline. The Paris-CDG test cell is now officially 
able to carry out the required engine test run af-
ter each maintenance shop visit carried out by 
the Amsterdam engine shop. This latest develop-
ment expands the in-house AFI KLM E&M main-
tenance capabilities on this innovative product. 
Nearly ten Boeing 787 operators have already 
entrusted AFI KLM E&M with their 787 engine 
maintenance, with an offering ranging from on-
wing support to overhauls, parts replacement 
and a growing array of parts repairs, and now 
also engine tests. 

MIAT Mongolian Airlines signs lease 
agreements for two Boeing 737 MAX 8s

Air Lease Corporation has placed two new Boe-
ing 737 MAX 8 aircraft on long-term lease with 
MIAT Mongolian Airlines. The aircraft are sched-
uled to deliver from ALC’s order book with Boe-
ing in late 2019 and early 2020. “These two new 
737 MAX 8 aircraft will help serve our mission 
to connect Mongolia with the rest of the world 
while increasing the quality, reliability and ef-
ficiency of our fleet operations,” said Tamir Tu-
murbaatar, President and Chief Executive Officer 
of MIAT Mongolian Airlines.

Skyworld Aviation arranges sale of one 
ATR 42-300 to Kolob Canyons Air Services

Working in conjunction with Executive Jet Sup-
port in the UK, Skyworld Aviation has arranged 
the sale of an ATR 42-300 QC to Kolob Canyons 
Air Services of the U.S. Serial number 122 will 
be ferried to its new owner under the existing 
Canadian registration C-GPEB. This is the fourth 
ATR transaction completed this year by Skyworld 
Aviation.

Chorus Aviation to acquire six ATR 72-600 
aircraft on lease to Flybe and Virgin Aus-
tralia

Chorus Aviation has reported agreements by 
Chorus Aviation Capital’s subsidiaries to acquire 
six ATR 72-600 aircraft with attached leases from 
Avation PLC. Three of these aircraft are current-
ly on lease to the U.K. carrier Flybe, and three 
to Virgin Australia Airlines. The aircraft are be-
tween one and four years old and are the first 
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Japan Air Commuter starts operations with ATR

Japan Air Commuter (JAC) performed its first ATR 42-600 flight on April 26. JAC’s flight 3741 de-
parted from Kagoshima at 8:50 am (local time) for a 40-minute flight to Yakushima. The aircraft 
then performed three flights; from Yakushima to Kagoshima, from Kagoshima to Okinoerabu, 
and back to Kagoshima. A subsidiary of Japan Airlines, the national flag carrier, JAC therefore 
becomes a new ATR operator. The entry into service of JAC’s first ATR is a major milestone for 
ATR, for which Japan is a key market. Japan is preparing for a huge influx of tourists. Its govern-
ment hopes to welcome 40 million visitors by 2020. In addition to hosting major events such as 
the Rugby World Cup in 2019 and the Olympic Games in 2020, Japan is promoting the natural 
beauty and cultural heritage of its regions.

JAC starts operations with ATR  Photo: ATR    

http://www.enginewise.com
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ATRs added to Chorus Aviation Capital’s grow-
ing regional aircraft fleet. Commenting on the 
planned purchase, Chorus Aviation Capital’s 
President, Steven Ridolfi said, “We are delighted 
to announce this portfolio acquisition, adding 
two outstanding customers to our growing pool 
of airline lessees, and welcoming the addition 
of the first ATRs to our diversifying fleet.” The 
aggregate purchase price for the aircraft is con-
sistent with current market values for similar 
aircraft, and Chorus Aviation Capital intends to 
finance the purchase utilizing a combination of 
debt financing and cash with a leverage ratio of 
between three and four to one. The transactions 
are expected to close by the end of June 2017 
and are subject to customary conditions prec-
edent to closing, including novation of the exist-
ing leases and receipt of debt financing.

Arkia places US$112m LEAP-1A order

Arkia Israeli Airlines has selected CFM Interna-
tional’s advanced LEAP-1A engine to power four 
A321neo (new engine option) aircraft. The value 
of the engine order is US$112m at list price. The 
aircraft order was announced in July 2012. Based in 
Tel Aviv, Israel, Arkia is the country’s second-largest 
airline. As a new CFM customer, it will be the first 
airline to operate the LEAP engine in Israel.

China Southern Airlines orders 20 Airbus 
A350 XWBs

China Southern Airlines has signed a purchase 
agreement with Airbus for 20 A350-900s, be-
coming the latest customer for the aircraft. 
China Southern Airlines now operates one of 
the largest Airbus fleets in the world with more 
than 300 Airbus aircraft in service, compris-
ing the A320 Family, the A330 Family and five 
A380s. Tan Wangeng, President China Southern 
Airlines said: “With its very long range capability, 
economic fuel consumption and spacious cabin, 
the A350 XWB is the ideal choice for our interna-
tional long haul routes. The introduction of the 
A350 XWB will help to strengthen our position 
as one of the world’s leading international carri-
ers.” With this latest order, Airbus has recorded 
a total of 841 firm orders for the A350 XWB from 
45 customers worldwide. 

Embraer and American Airlines sign a 
contract for four additional E175s

Embraer and American Airlines Group have 
signed a firm order for four E175 jets. The con-
tract, in addition to the original order placed by 
the airline in 2013 for 60 E175s, has a value of 
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US$182m, based on current list prices, and will 
be included in Embraer’s 2017 second-quarter 
backlog. The deliveries will start in the last 
quarter of this year. 

BOC Aviation and Turkish Airlines sign 
purchase-and-leaseback agreement

BOC Aviation reported that it has entered into 
a purchase-and-leaseback transaction with 
Turkish Airlines for two 2016-vintage Boeing 
777-300ER aircraft, both of which are expect-
ed to deliver to the company in the second
quarter of 2017.

Bombardier CS100 aircraft receives Trans-
port Canada and EASA steep approach 
certifications

Transport Canada and the European Aviation 
Safety Agency (EASA) has awarded the CS100 
aircraft its steep approach certifications. The 
CS100 aircraft’s capability to operate at chal-
lenging airports such as London City (LCy) Air-
port was validated by Bombardier’s compre-
hensive flight test program. Swiss International 
Air Lines (SWISS) will be the first airline to oper-
ate the C Series at LCy Airport. 

COMAC aims for May/June for first C919 
flight after successful high-speed tests

After a series of high-speed taxi tests wit-
nessed by a panel of 25 aviation experts, in-
cluding those from the Chinese Aviation Ad-
ministration of China and AVIC who carried 
out a technical review of events, The Com-
mercial Aircraft Corporation of China, (Comac) 
has announced that its C919 jet will be ready 
for its maiden flight in May or June this year.  
Aircraft 101 began taxi tests on December 28, 
having now taken more than three months to 
complete low- and medium-speed taxi tests. 
Its first low-speed taxi tests threw up some 
“component-level issues” which, while not 
insignificant, were not major roadblocks for 
the programme according to some sources. 
While Comac is under tremendous pressure 
to produce China’s first narrow-body commer-
cial jet, company chairman Jin Zhuanglong has 
made it apparent he would rather the project 
be “a little late” to ensure that safety and air-
craft quality isn’t compromised. Originally the 
maiden flight was anticipated for the latter 
part of 2016.

First A320neo for WOW air

WOW air, the low-fare airline based in Iceland, has taken delivery of its first A320neo on 
lease from Air Lease Corporation. WOW air is an all-Airbus operator with 12 aircraft in its 
fleet to date. WOW air selected the A320neo for its low operating costs and excellent fuel 
efficiency. The aircraft will feature a single-class cabin layout with 180 seats and will be 
powered by CFM-engines.

Iceland-based WOW air strengthens its all Airbus fleet with delivery of its first A320neo Photo: Airbus  
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legacy was created in the regional market and 
it plans to utilize its expertise and experience 
to develop customized Embraer programs while 
providing exceptional customer service. 

ATSG subsidiary PEMCO launches B737-700 
FlexCombi & Full-Freighter Aircraft con-
version programs

Aviation maintenance and engineering com-
pany PEMCO World Air Services has launched 

its Passenger-to-FlexCombi and Passenger-to-
Freighter conversion programs for the Boeing 
Next-Generation 737-700 aircraft. The pro-
grams will be marketed as B737-700FC (Flex-
Combi) and B737-700F (Freighter). The launch 
customer for the PEMCO B737-700FC is Bah-
rain-based Chisholm Enterprises, an interna-
tionally recognized provider of tailored aviation 
and business solutions in the Middle East. Its 
subsidiary Texel Air, a non-scheduled cargo air-
line, will operate the B737-700FC from Bahrain 
International Airport.

OEMServices opens subsidiary in the USA, 
OEMServices Americas

As one of the worldwide leaders in integrated 
OEM component services, inventory solutions 
and logistics services, OEMServices is expanding 
its global footprint in the United States and has 
unveiled the opening of its subsidiary, OEMSer-
vices Americas, based in Atlanta, Georgia. OEM-
Services, founded by four major European OEMs 
(Thales, Zodiac Aerospace, Diehl Aerospace and 
Liebherr), is headquartered in Paris, France and 
supports its clients from New york, Singapore 
and Dubai. Today, OEMServices serves major 
airlines around the world through numerous air-
craft programs such as A350, A380, A320, A330, 
SSJ100, B787…, as well as major OEMs for their 
international logistic requirements.
The new subsidiary in the United States is a key 
milestone for OEMServices, providing a com-
prehensive service offering to North and South 
American customers. As of May 1, 2017, OEM-
Services Americas will offer its ORIGINAL service 
model combining capabilities, access to invento-
ries, OEM technical expertise and key competen-
cies in logistics and spare parts management, as 
part of its three-pole service portfolio: Compo-
nents, Logistics & Trading Services. With more 
than fifty Atlanta-based employees and a 40,000 
ft² warehouse, OEMServices Americas is putting 
the resources in place to succeed in the Americas.

Werner Aero Services to expand Embraer 
E-Jet services

Werner Aero Services has announced the ex-
pansion of its E-Jet business to now include 
pooling access and repair management services 
to E175 and E190 operators. Additional invest-
ments have been approved to acquire the assets 
needed to support this expansion. The company 
further plans to make additional future invest-
ments in the regional market to provide com-
prehensive nose to tail support. Werner Aero 
Services regional business provides complete 
logistical support to E-Jets (E-175, E-190, E-195) 
and some turbo-prop aircraft. It offers engines, 
APUs, component support, pooling access, and 
repair management. Werner Aero Services’ 

MRO & PRODUCTION NEWS Airbus subsidiary Satair Group and VAS Aero Services enter into new Strategic 
Cooperation

Satair Group, an Airbus wholly-owned subsidiary, has entered into a new strategic services 
agreement with VAS Aero Services, a global leader in aviation logistics and aftermarket servic-
es, to support Satair Group with servicing, certification, warehousing and distribution of OEM 
excess parts inventory, consisting of both surplus and used serviceable material. With this used 
and surplus parts program on top of the current VAS and Satair Group activities, customers 
around the globe will benefit from a wide range of opportunities for available parts with VAS’ 
innovative online parts sales platform and the Airbus Spares portal. Additionally, VAS-owned 
certified surplus new and certified serviceable / overhauled used components will be supplied 
to all customers. VAS will provide the related operational support using their dedicated used/
surplus knowledge. “VAS’ extensive knowledge and capabilities in used/surplus parts servic-
ing, sales and operations will be of a high value as we seek to build the Satair Group and hence 
also Airbus Services business in this core market,” said Bart Reijnen, Chief Executive Officer, 
Satair Group. “VAS will play a pivotal role in assuring the availability of value-priced surplus, 
overhauled and used serviceable parts to our worldwide customers, whenever and wherever 
they are needed.” 

Bart Reijnen, Chief Executive Officer, Satair Group      Photo: Satair Group 

http://www.magellangroup.net
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GOL entrusts  737NG engines  to 
AFI  KLM E&M

AFI KLM E&M and GOL Linhas Aéreas Inteligen-
tes have announced a further step in their long-
standing partnership. In 2016, AFI KLM E&M was 
selected by GOL as a strategic provider for part 
of its fleet of 122 Boeing Next-Generation 737s, 
handling CFM56-7 maintenance and repairs at 
Amsterdam Airport Schiphol. In accordance with 
that agreement, AFI KLM E&M started to receive 
the awarded engines from January 2017.

FAI completes €7m (US$7.63m) carbon 
neutral hangar development at Nurem-
berg Airport

FAI Asset Management GmbH, a member of the 
Nuremberg, Germany-headquartered FAI Avia-
tion Group, has completed a brand new 4800 
m² carbon neutral maintenance hangar, known 
as Hangar 8, at Albrecht Dürer Airport (NUE) in 
Nuremberg, Germany. The new hangar repre-
sents an investment of €7m (US$7.63m) and has 
created at least ten new local engineering jobs, 
plus a number of other support positions. The 
hangar’s carbon neutral status was achieved by 
purchasing carbon credits from the European 
Union Emissions Trading System. These credits 
are being used to support worthwhile projects 
around the world to neutralize greenhouse gas 
emissions. This latest development will com-
plement FAI’s existing Hangars 6 and 7, both of 
which are certified carbon neutral and will con-
tinue to serve base maintenance needs. The new 
Hangar 8 provides a modern and convenient air-
craft space for FAI’s Nuremberg-based custom-
ers. It comprises 4500 m² of hangar space and 
300 m² dedicated to office space. FAI Technik, the 
in-house maintenance division of FAI Group, will 
use the new space to provide line maintenance 
work across a range of aircraft, including its own 
fleet. Significantly, the new hangar will also be 
used for aircraft storage to meet the growing 
demand for hangar space in Europe. The hangar 
is capable of storing up to three Airbus A320 or 
five Bombardier Global Express aircraft.

Lufthansa Technik and Air Canada agree on 
services for Boeing 737 and CFM56 engines

Air Canada and Lufthansa Technik have strength-
ened their trusted partnership with the signing of 
a new Total Component Support (TCS) contract 
for Air Canada’s future Boeing 737 MAX fleet. 
The airline also extended the existing CFM56 en-
gine services agreement for a further eight years 
until 2026. The ten-year TCS-contract covers the 
airline’s future fleet of Boeing 737 MAX aircraft. 
Air Canada currently has 61 737 MAXs on order, 

MRO & PRODUCTION NEWS STG Aerospace achieves FAA approval for installation of LED liTeMood system on 
Boeing 757

STG Aerospace has secured FAA approval for the installation of its LED liTeMood system 
on the Boeing 757 series of aircraft. This announcement follows the earlier FAA approval 
given for the 737NG series back in 2015 and complements the existing approvals given 
by EASA. liTeMood has become the undisputed system of choice for operators of narrow-
body Boeing fleets and is already delivering significant cabin transformations with multi-
ple US and Latin American airlines. The simple plug-and-play lighting system requires no 
aircraft modification and is easily installed under a single STC, enabling operators to bring 
the lighting quality of non-LED-equipped aircraft cabins up to a standard comparable to 
the latest new aircraft in just a couple of hours.

STG has reived approval for installation of LED liTeMood system on the Boeing 757 
Photo: STG Aerospace  
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with options for another 18 aircraft and purchase 
rights for a further 30 aircraft of this type. In ad-
dition, the existing service contract covering the 
CFM56-5A and CFM56-5B engines powering Air 
Canada’s current fleet of Airbus A320 family air-
craft has been extended. From 2017 to 2026, all 
work will be carried out at Lufthansa Technik’s fa-
cilities in Montreal and Hamburg. 

interCaribbean Airways signs Preferred 
Supplier Agreement with Thomas Global 
Systems

Thomas Global Systems, a leader in the design, 
production and support of innovative electron-
ics solutions for aerospace and defense applica-
tions, has announced at MRO Americas that it 
has signed an agreement with interCaribbean 
Airways in relation to Thomas Global’s TFD-8601 
cockpit display, a pioneering plug-and-play LCD 
replacement for ageing CRT displays in corporate 
and regional aircraft including the Embraer EMB 
120 Brasilia. Under the multi-year Preferred 
Supplier Agreement, Thomas Global Systems 
will retrofit interCaribbean Airways’ fleet of up 
to ten EMB 120 aircraft. The TFD-8601 Electronic 
Flight Instrument System (EFIS) upgrade was de-
veloped in partnership with Regional Express. 
Thomas Global received a Federal Aviation Ad-
ministration (FAA) Supplemental Type Certificate 
(STC) for the display on the Embraer EMB 120 in 
September 2016, achieved as part of a collabora-
tive effort with leading EMB 120 operator Amer-
iflight. In 2017 at the Australian International 
Airshow in Avalon, Thomas Global received the 
Civil Industry National Innovation Award for the 
TFD-8601 display. 

AFI KLM E&M signs long term agreement 
with MOOG

AFI KLM E&M and Moog Inc., the North Ameri-
can OEM, have put their official stamp on the 
creation of a strategic component maintenance 
agreement. Under the terms of the agreement, 
AFI KLM E&M provides repair services, parts 
supply and assistance with capability develop-

MRO & PRODUCTION NEWS

ment for Moog-designed products.
Moog is a worldwide designer, manufacturer, 
and integrator of precision motion control prod-
ucts and systems. Moog’s high-performance 
systems control many commercial aircraft in the 
aviation industry. Its products are integrated on 
new-generation aircraft such as the Airbus A350 
XWB. The partnership between the two groups 
involves the sharing of repair workload, engineer-
ing experience, expertise and data. AFI KLM E&M 
and Moog will also strive to jointly develop repair 
procedures designed to optimize component reli-
ability and reduce related maintenance costs.

PEMCO and Mitsubishi Aircraft sign MRO 
licensing agreement

Aviation maintenance and engineering com-
pany PEMCO World Air Services has finalized 

and signed an MRO licensing agreement with 
Mitsubishi Aircraft Corporation to be a preferred 
MRO service provider of the Mitsubishi Regional 
Jet (MRJ). The letter of intent was announced in 
July 2016 at the Farnborough International Air-
show in Hampshire, England. Together, PEMCO 
and Mitsubishi Aircraft will provide best-in-class 
services, improved efficiencies, and cost advan-
tages to MRJ aircraft operators. The companies 
will offer airframe related MRO services to North 
American MRJ customers, such as applicable let-
ter and heavy checks, structural repairs, modifi-
cations, and warranty work. PEMCO was chosen 
following a rigorous selection process by Mitsub-
ishi Aircraft that encompassed the review of the 
company’s operations and standards. PEMCO 
operates following a strict set of metrics, avail-
able to all employees, that is constantly meas-
uring the company’s performance at the aircraft 
and transaction level. 

Safran Electrical & Power signs maintenance contract with Turkish Technic

Safran Electrical & Power has signed a contract with Turkish Technic, the leading MRO in its re-
gion, to maintain electrical equipment in the Airbus A320 and A330 airplane for operators in 
Europe, CIS and Asia. The 5-year contract includes maintenance of airplane fans, brake cooling 
systems, and APU generators (Auxiliary Power Unit) supplied by Safran Electrical & Power. Today, 
the fleet covered by Turkish Airlines includes 173 Airbus planes in the A320 and A330 family.

Safran Electrical & Power and Turkish Technic at the signing ceremony    Photo: Safran 
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HEICO Corporation reports 25% increase in 
credit facility

HEICO Corporation have increased its revolving 
credit facility to US$1bn, which is a US$200m, or 
25% increase to the Facility’s previous US$800m 
limit. This facility’s term expires in December 2018 
and there are no maturities under the facility until 
then. HEICO has used the facility, which is avail-
able for general corporate purposes, principally to 
make acquisitions. Since 1996, the company has 
completed approximately 60 acquisitions and re-
mains committed to disciplined capital allocation. 
The company soon expects to close its previously 
announced pending acquisition of Air Cost Con-
trol. Further, the company continues to review 
numerous acquisition candidates and to seek ad-
ditional acquisitions. 

Republic Airways plan of reorganization re-
ceives final approval

Republic Airways Holdings, the parent of Repub-
lic Airline, one of the largest independent re-

FINANCIAL NEWS

gional airlines in the United States, has released 
that the Honorable Judge Sean Lane of the Unit-
ed States Bankruptcy Court for the Southern Dis-
trict of New york, has approved Republic’s Plan 
of Reorganization and has entered an order to 
that effect. This decision sets in motion a pro-
cess by which the company expects to emerge 
from Chapter 11 as a private company before 
the end of April. “I want to thank our associates 
for never wavering in their commitment to our 
vision and mission throughout this challenging 
process,” said Bryan Bedford, Republic’s presi-
dent and chief executive officer. “With the work 
of restructuring complete, we’re ready to come 
out of Chapter 11 laser-focused on reclaiming 
our leadership position in the regional airline 
industry by delivering outstanding operational 
reliability to our major airline partners, excel-
lent customer service to our guests on board our 
aircraft, and maximizing future value for all our 
stakeholders.” On Feb. 25, 2016, the company 
filed a voluntary petition for relief under Chapter 
11 of the United States Bankruptcy Code. The 
cases have been pending before the Honorable 
Judge Sean Lane under Case No. 16-10429. 

Honeywell delivers US$1.71 earnings per 
share, up 10%

Honeywell reported a strong start to 2017, with 
over 2% organic sales growth, 70 basis points of 
segment margin expansion, and free cash flow 
of nearly US$800m that was more than six times 
greater than 2016. The strong operational perfor-
mance resulted in reported earnings per share of 
US$1.71. Normalizing for tax, earnings per share 
was US$1.66, or 2 cents above the high-end of 
its first-quarter guidance and up 11% versus last 
year, excluding divestitures. Aerospace sales for 
the first quarter were flat on an organic basis driv-
en by growth in the Air Transport aftermarket and 
gas turbo penetration in Europe and China, offset 
by lower OE volumes in Business and General Avi-
ation. Overall, Defense and Space sales were flat 
on an organic basis in the quarter. Segment mar-
gin expanded 90 bps to 22.4%, driven by restruc-
turing benefits, productivity net of inflation, and 
commercial excellence, partially offset by lower 
Business and General Aviation volumes.

Rockwell Collins reports second-quarter 
financial results

Rockwell Collins has reported sales for the sec-
ond quarter of fiscal year 2017 of US$1.34bn, a 
2% increase from the same period in fiscal year 
2016. Second quarter fiscal year 2017 earnings 
per share from continuing operations was $1.27 
compared to $1.30 in the prior year. Earnings per 
share for the second quarter of fiscal year 2017 
include 7 cents of B/E Aerospace acquisition-
related expenses. Total segment operating mar-

gins were 21.0% for the second quarter of fiscal 
year 2017, a 30-basis point improvement over 
the same period in fiscal year 2016. On April 13, 
2017 the company completed the acquisition of 
B/E Aerospace, a leading manufacturer of aircraft 
cabin interior products and services, for US$8.6bn 
in total consideration. B/E Aerospace will operate 
as a new Interior Systems segment within Rock-
well Collins. The company’s updated full-year fis-
cal 2017 financial guidance adjusted to include 
the acquisition of B/E Aerospace is as follows:
Sales are now expected to be in the range 
of US$6.7bn to US$6.8bn (from US$5.3bn to 
US$5.4bn). Interior Systems (formerly B/E Aero-
space) sales are estimated to be about US$1.4bn. 
GAAP earnings per share are expected to be in 
the range of US$4.50 to US$4.70. Earnings per 
share adjusted for B/E Aerospace acquisition-
related expenses and total combined company 
acquisition-related intangible asset amortiza-
tion is expected to be in the range of US$5.95 
to US$6.15. Free cash flow is now expected to 
be in the range of US$650m to US$750m (from 
US$600m to US$700m).

JetBlue Airways’ net income down 58% in 
first quarter 2017

JetBlue Airways reported first-quarter 2017 op-
erating income of US$147m, a decline of 57.9% 
from the first quarter of 2016. The airline posted 
pre-tax income of US$126m, a decrease of 60.9% 
from the first quarter of 2016 and net income of 
US$85m, compared to first-quarter 2016 net in-
come of US$207m. JetBlue reported first-quarter 
operating revenues of US$1.6bn and revenue 
passenger miles of 11.4 billion, an increase of 
3.9% compared to first-quarter 2016, on a capac-
ity increase of 4.2%. First-quarter load factor was 
83.9%, a 0.3 point decrease year over year. 

Dubai Aerospace Enterprise acquires 
AWAS to create top-10 aircraft leasing 
company

Through the signing of a definitive agreement, 
Dubai Aerospace Enterprise (DAE) has an-
nounced its intention to acquire the AWAS group 
of companies, a leading global aircraft leasing 
company. While terms of the transaction have 
not been disclosed, it is understood that it will 
be financed from funds managed by Terra Firma 
Capital Partners and the Canadian Pension Plan 
Investment Board. DAE is majority-owned by the 
Dubai government holding company Investment 
Corporation of Dubai, which also controls the 
parent company of Dubai airline Emirates. DAE 
reported having a portfolio of 112 aircraft earlier 
this month, while AWAS currently has a fleet of 
263 owned, managed and committed narrow-
body and wide-body aircraft, with a further 23 
new aircraft on order for delivery prior to the 

ATR renews and expands maintenance 
agreements with three Latin American 
and Caribbean operators

ATR has taken the opportunity of the MRO Ameri-
cas 2017, currently being held in Orlando, USA, to 
announce the signing of maintenance agreements 
with three operators from Latin America and the 
Caribbean. Firstly, ATR and Avianca Holdings have 
extended the scope of their Global Maintenance 
Agreements (GMAs) covering the 15 ATR 72-600s 
operated under different brands of Avianca in 
Colombia, Guatemala and Honduras. The GMA 
now includes services for the maintenance of the 
propellers of the ATR fleet. In addition, two stocks 
of propellers will also be available at the airline’s 
facilities. Avianca will also benefit from a specific 
training program developed by the service pro-
vider APS (Aircraft Propeller Service.
ATR has also renewed its GMA with the Colombian 
airline Easyfly for a period of five years, covering 
their fleet of five ATRs. The GMA includes lease 
stock, standard exchange, repairs of LRUs (Line =
Replaceable Units) and propeller repairs, along 
with availability services. In addition to the renewal 
of the GMA, ATR and Easyfly have also signed an 
agreement for lease and overhaul services of the 
landing gears of two of the airline’s ATRs.
Finally, Trinidad and Tobago’s national flag carrier 
Caribbean Airlines, which has been covered by a 
GMA since 2011, has also signed an agreement 
with ATR for lease and overhaul services of the 
landing gears of their current fleet of ATR 72-600s.

MRO & PRODUCTION NEWS
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end of 2018. The takeover will see the total fleet 
reach 394 aircraft with a combined value in ex-
cess of US$14bn. DAE was advised by Freshfields 
Bruckhaus Deringer LLP and Morgan Stanley 
& Co. LLC. DAE was also advised by KPMG and 
Latham and Watkins LLP. 

Alaska Air Group reports first-quarter 2017 
net income of US$ 99m

Alaska Air Group has reported first-quarter 2017 
GAAP net income of US$99m, compared to 
US$184m in the first quarter of 2016. Excluding 
the impact of special items and mark-to-market 
fuel hedge adjustments, the company reported 
adjusted net income of US$130m, compared to 
US$183m in 2016. As the acquisition of Virgin 
America closed on Dec. 14, 2016, first-quarter 
2017 information reflects the results of Virgin 
America, including the impacts associated with 
purchase accounting.

Boeing’s first quarter revenues down 7%

Boeing has reported higher first-quarter earnings 
and operating cash flow compared to the previ-
ous year, driven by solid execution on production 
programs and services. Revenue decreased to 
US$21.0bn, down 7% from 2016, reflecting the 
timing of commercial and defense aircraft de-
liveries. Commercial Airplanes first-quarter rev-
enue was US$14.3bn on services growth, down 
1% from 2016, offset by lower planned 737 de-
liveries, as the company prepares for 737 MAX 
entry into service in May. First-quarter operating 
margin increased to 8.5%, reflecting improved 
performance on production and services pro-
grams, cost growth on the initial production of 
KC-46 Tanker aircraft, and less favorable delivery 
mix. Operating cash flow in the first quarter of 
US$2.1bn was driven by solid operating perfor-
mance and timing of receipts and expenditures. 
During the quarter, Boeing successfully complet-
ed the first flight of the 787-10 Dreamliner. The 
737 program rolled out the first 737 MAX 9 and 
received FAA certification for the 737 MAX 8. De-
mand continues to be strong for the 737 MAX 
with more than 3,700 orders since launch. Com-
mercial Airplanes booked 198 net orders during
the quarter. Backlog remains robust with more
than 5,700 airplanes valued at US$417bn.
For the full year, GAAP earnings per share
guidance increased to between US$10.35 and
US$10.55 from US$10.25 and US$10.45 and
core earnings per share (non-GAAP) guidance
increased to between US$9.20 and US$9.40
from US$9.10 and US$9.30, primarily driven by
a lower-than-expected tax rate. 

MTU Maintenance reports another year of 
successful growth in 2016

MTU Maintenance, the maintenance, repair and 
overhaul (MRO) arm of MTU Aero Engines, has 
reported another year of successful growth in 
2016. The company has signed independent deals 
with a contract volume of US$2.2bn, with the pro-
gram families CF34, CFM56, and LM industrial gas 
turbines (IGTs) enjoying particular success. “Over 
250 new contracts have been signed in 2016 and 
26 new customers have joined the company’s 
engine and IGT MRO customer lists,” explained 
Michael Schreyögg, Chief Program Officer at MTU 
Aero Engines, “underlining our customers’ trust 
in MTU Maintenance’s technology, market and 
engineering expertise.” Additionally, the company 
receives shop visit volume from contracts signed 
with MTU Aero Engines and partners through the 
OEM network. MTU Maintenance grew its rev-
enue by 21% to US$2.1bn in 2016. Nearly 1,000 
engines were delivered to the company’s loca-
tions around the world for repair and overhaul – 
bringing the total shop visit count to over 17,000 
in more than 35 years. The largest share of turno-
ver came from the V2500 engine family, with a 
market share percentage in the mid-thirties in 
2016. Growth is set to continue into 2017; MTU 
Aero Engines foresees around 10% overall growth 
in US Dollar its MRO segment for the coming year. 

HEICO Corporation completes Air Cost 
Control acquisition

HEICO Corporation has released that its Flight 
Support Group completed the acquisition of Air 
Cost Control (A2C). Financial terms were not dis-
closed, but HEICO stated that it expects the ac-
quisition to be accretive to its earnings within the 
year following closing. On March 8, 2017, HEICO 
announced it had entered into an agreement, 
subject to foreign governmental approval which 
was subsequently received, to acquire 80.1% of 
the operating units of A2C from its founders, Lau-
rent and Laure Parelle. The Parelles will continue 
to own 19.9% of A2C, which will operate as part 
of HEICO’s Flight Support Group. Founded by the 
Parelles in 2000, A2C is a leading aviation electri-
cal interconnect product distributor of items such 
as connectors, wire, cable, protection and fasten-
ing systems. It also distributes a wide range of 
electromechanical parts. A2C’s customers include 
aircraft manufacturers and their sub-tier suppli-
ers, as well as airline and maintenance, repair and 
overhaul organizations worldwide. 

The Liebherr Group achieves €9,009m 
turnover in business year 2016

In 2016 Liebherr Group (the Group) achieved 
the third-highest turnover in the Group’s history, 
with total sales of €9,009m. Compared to 2015, 
this represents a decrease of €228m or 2.5%. In 

2016, the Group achieved a net result for the year 
of €298m, equaling the 2015 result. The financial 
result improved significantly, thanks in part to the 
positive effects of exchange rate movements. In 
contrast, there was a perceptible fall in the operat-
ing result. The Group has traditionally emphasized 
the importance of making regular investments in 
its production facilities and its global distribu-
tion and service networks. As a consequence, 
the investment rate last year remained at a very 
high level. Overall, the Group invested €751m. 
Depreciation added up to €466m (previous year: 
€448m). It is anticipated that the coming year will 
see slight positive growth in the global economy 
compared to 2016. The growth trend is expected 
to increase slightly, both in industrialized coun-
tries and in emerging and developing economies. 
(€1.00 = US$1.09 at time of publication.)

Airbus’ first quarter 2017 net income down 
50%

Airbus reported first quarter 2017 results and 
confirmed its guidance for the full year. Order in-
take totalled €3.8bn (Q1 2016: €7.2bn) with the 
order book valued at €1,030bn as of March 31, 
2017 (year-end 2016: €1,060bn) and supporting 
the ramp up plans. Net commercial aircraft or-
ders amounted to six aircraft (Q1 2016: 10 air-
craft), with the backlog comprising 6,744 aircraft 
as of March 31. Net helicopter orders rose to 
60 (Q1 2016: 51 net orders), including 10 Super 
Puma family helicopters and 14 H145s. Defence 
and Space’s order intake was impacted by the 
perimeter changes from portfolio reshaping. 
Revenues increased seven percent to €13.0bn 
(Q1 2016: €12.2bn). Commercial Aircraft’s reve-
nues rose 13%, with deliveries of 136 aircraft (Q1 
2016: 125 aircraft) including a higher proportion 
of A350 XWBs. Helicopters’ revenues increased 
by 11% with deliveries of 78 units (Q1 2016: 56 
units). Lower revenues at Defence and Space 
were mainly driven by the perimeter change im-
pact from portfolio reshaping but were stable on 
a comparable basis. The sale of the Defence Elec-
tronics business took place in the first quarter. 
EBIT Adjusted totalled €240m (Q1 2016: €498m). 
Commercial Aircraft’s EBIT Adjusted was €281m 
(Q1 2016: €406m), mainly reflecting the aircraft 
delivery mix, transition pricing and some higher 
ramp-up costs.

Norwegian posts first quarter net loss of 
NOK1.5bn

Norwegian reported its first quarter results for 
2017 with a net loss of NOK1.5bn, compared to 
a net loss of NOK800m in the first quarter of 
the previous year. During the first quarter, unit 
costs excluding fuel fell by 4% and debt was cut 
by NOK1bn. Total revenue in the first quarter 
was NOK5.4bn an increase of 9%. Cash and 
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MRO service provider SR Technics and Interna-
tional Aircraft Associates (IAA), a global com-
mercial aviation service provider specializing 
in engine materials, have jointly introduced 
Material.Monetary.Solutions (MMS), a new 
service to help SR Technics’ engine customers 
reduce their material inventories. Combining 
the strengths of SR Technics and IAA, MMS is 
an integrated program where the two compa-
nies jointly manage all aspects associated with 
the material inventories of SR Technics’ engine 
customers. The service includes a technical re-
view of any excess material on customer stock 
to assess the marketability and reparability in 
case the material is unserviceable. The repair 
of unserviceable material is managed through 
SR Technics and its extensive vendor network. 
IAA then takes care of the marketing and sales 
of the materials to its worldwide customer base 
on behalf of the customer. This new service is 
available to both new and existing SR Technics 
engine customers. With MMS, airlines and leas-
ing companies can reduce their stock levels and 
release the fixed capital tied up in engine mate-
rials. SR Technics Head of Engine Services Jean-
Marc Lenz comments on the new service: “SR 
Technics is very pleased to partner with IAA. 
Together we will be providing a fully integrated 
material solution to our engine customers and 
also allowing them to capitalize on parts which 
are no longer needed.”

London Oxford Airport finished 2016 as the 
sixth-busiest London airport for business and 
general aviation – ahead of London City Airport 
– and entered 2017 as the 16th busiest in Eu-

OTHER NEWS

rope – in front of London Stansted and North-
olt – according to the latest data from WINGX 
and Eurocontrol. Significantly, the airport is reg-
ularly seeing larger business jets (over 40 tons), 
such as the Bombardier Global and Gulfstream 
G650, using its facilities. Its Oxfordjet FBO has 
seen an increase of 37% in such sized jets for 
the year to date (April) and a 46% increase over 
the last two years. Overall, London Oxford’s 
jet movements were up 6.4% for 2016, with 
the airport handling a total of 5,629 business 
aviation movements (this figure accounts for 
turboprops and jets alone and excludes piston-
engined twin aircraft used as air taxis). Recrea-
tional general aviation movements decreased 
by 4%, but helicopter movements were up 25% 
for the year to over 6,000. Airbus Helicopters, 
whose UK home is at the airport, accounted for 
nearly a thousand more movements on top of 
this figure. London Oxford Airport is currently 
home to some 65-based aircraft. It has seen 
the amount of AOC activity grow 19.8% year-
on-year and is now well placed, with its attrac-
tive cost base and infrastructure, to support 
the expected crop of new entrants looking to 
take advantage of the new EASA rule endors-
ing CAT SETops (Single Engine Turboprops in 
commercial operations IFR). The airport is al-
ready looking after a new Pilatus PC-12NG for 
a private owner and soon hopes to see U.K. op-
erators place the likes of Caravans and PC-12s 
onto AOCs, both on charter and, in some cases, 
scheduled service provision. The airport is re-
sponding to demand for more hangar space by 
building a new 15,250 ft². single, stand-alone 
bay with 1,850 ft² of adjacent offices external 
to the hangar (landside), plus 30 car parking 
spaces. Located at the end of Hangar No. 14, 
the newest development is scheduled to be 
available by year-end.

Since April 1, 2017 the complete fleet of Edel-
weiss Air has been equipped with CROSSMOS 
– the electronic technical logbook by Cross-
Consense, Frankfurt. The route network of
Edelweiss not only includes most of the Eu-
ropean holiday destinations, but also some
interesting places outside of Europe like Cal-
gary, Cape Town and Mauritius, e.g. Edelweiss
Air uses the pilot client as well as the main-
tenance client of CROSSMOS. The Edelweiss
fleet consists of short-haul as well as long-haul 
Airbus aircraft which are now all equipped
with CROSSMOS. Fritz Zaugg, Head of Main-
tenance, Edelweiss Air says: “By introducing
CROSSMOS ELB in addition to the Electronic
Flight Bag, the cockpit of the Edelweiss Air
aircraft now became paperless. The entire log
book compliant process for both, cockpit as
well as cabin crews is now fully integrated. The 
changeover from paper to electronic books
went smooth and seamless. Flight crews and
maintenance personnel appreciate the easy
handling.”

Norwegian will launch a new route from Lon-
don Gatwick to Singapore this winter as the 
airline’s growing low-cost long-haul U.K. net-
work expands into Asia for the first time. From  
September 28, Norwegian will operate four 
weekly flights, increasing to five in the winter, 
from London Gatwick to Singapore Changi Air-
port. As one of the world’s leading centers for 
financial services, logistics and technology, Nor-
wegian’s new route to Singapore opens up new 
opportunities for business and leisure travelers 
and access to the wider Asia-Pacific region.

Alaska Airlines and Virgin America have an-
nounced plans to move into Terminal 7 at New 
York’s John F. Kennedy International Airport 
(JFK). The move, which will be complete by Octo-
ber 2017, relocates the airlines’ two operations 
from Terminal 8 and Terminal 4, respectively, 
and will offer guests a better airport experience 
while laying the groundwork for future growth at 
JFK. ”Our focus is on integrating Alaska Airlines 
and Virgin America operations at JFK to enable 
future growth while continuing to deliver low 
fares and award-winning service for guests,” 
said Andrew Harrison, executive vice president 
and chief commercial officer at Alaska Airlines, 
adding that: “JFK is a key airport where guests 
connect to fly on our global partners to Europe 
and beyond. Having convenient connections and 
a streamlined operation are keys to delivering 
a positive guest experience.” Together, Alaska 
and Virgin America operate 14 flights a day to 
JFK from key West Coast international gateways 
including Seattle, Portland, Oregon, Los Angeles 
(LAX) and San Francisco. Alaska and Virgin Amer-
ica fly 28 nonstop flights from ten destinations to 
New york City area airports, including Newark, 
where the two airlines are co-located in Termi-
nal A. The airlines will join Alaska Global Partners 
British Airways, Qantas and Icelandair in Termi-
nal 7, providing guests convenient access to a 
combined 13 daily flights to top global destina-
tions across Europe and Australia.

Jet Yard, an FAA 145 Repair Station that spe-
cializes in end-of-life solutions for aircraft, has 
selected Quantum Control MRO and software 
to enhance its inventory control and reporting.                               
“We chose Quantum because of its versatility 
and ease of use. We plan to implement it across 
all phases of our business, including aircraft dis-
assembly and part sales,” said Tim Zemanovic, 
general manager of Jet yard. Jet yard’s 56-acre 
Pinal Airpark storage complex in Marana, Ari-
zona includes aircraft storage, 112,000ft² of 
concrete ramp space for maintenance and dis-
assembly services, and a 20,000-ft² warehouse. 
At its headquarters in Minneapolis, Minnesota, 
Jet Yards stocks aircraft parts sourced from 
teardown projects in its 5,000ft² warehouse.                                                                           
Furthermore Component Control reported that 
it is collaborating with OneAeroMRO, an online 

cash equivalents at the end of the quarter was 
NOK4.8bn. The airline carried 6.7 million pas-
sengers in the first quarter, an increase of 14%. 
Norwegian’s strongest growth was in the U.S., 
Spain and France. In the Nordics, the passenger 
growth was 6%. The capacity growth was 24% 
and the load factor was 84% – marginally down 
in a quarter traditionally characterized by less 
demand and travel. Norwegian launched 39 
new routes during the first quarter, including 
routes between the U.S. and Ireland, Northern 
Ireland, Scotland and Norway. During the first 
quarter of 2017, Norwegian took delivery of 
seven brand new Boeing 737-800 aircraft, as 
well as one Boeing 787-9 Dreamliner. In April 
the company announced three new intercon-
tinental destinations from London Gatwick to 
Singapore, Denver and Seattle. 
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repair management and tracking database pro-
vider, to create a seamless interface between 
the two companies’ software systems. The com-
prehensive integration between Component 
Control’s Quantum Control MRO and Logistics 
Software and OneAeroMRO’s MRO-Tracker, a 
repair order management, monitoring, tracking 
and reporting system, will enhance automation 
and streamline the entire repair order manage-
ment process for MROs and their vendors. One-
AeroMRO’s MRO-Tracker is an online status and 
communication information system that allows 
customers such as airlines, MROs and repair 
centers to monitor the external repair process. 
MRO-Tracker provides visibility of assets under-
going external repair thus helping to stream-
line communication, increase productivity, and 
shorten repair turn times.

AerData has signed an agreement with Emir-
ates airline for AerData’s EFPAC (Engine Fleet 
Planning And Costing) software. AerData’s soft-
ware and services improve efficiencies and en-
hance competitiveness for customers, including 
some of the world’s largest airlines, lessors and 
MROs. EFPAC helps customers optimize engine 
maintenance planning, engine spares availability 
and budgets. By combining technical and op-
erational data with lease requirements and fleet 
renewal constraints, operators can make the 
best decision for their operations. EFPAC utilizes 
algorithms to predict component life and create 
a visualization of the most optimized plan. The 
optimized plans predict engine component life, 
shop visit requirement details and reduces costs 
in both maintenance and downtime. Customers 
have reported that EFPAC reduces their annual 
engine maintenance costs by 10-15% or more, 
saving potentially tens of millions of dollars per 
year for a fleet. This is because EFPAC analyzes 
in hours what typically takes an airline weeks to 
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At MRO Americas 2017 Lufthansa Technik is presenting AVIATAR, the initial product of its new-
ly created division Digital Fleet Solutions for the first time. AVIATAR is an innovative and holistic 
platform that offers an extensive variety of digital products and services for Maintenance, 
Repair and Overhaul (MRO) by combining multiple web-based apps,  in one place. Lufthansa 
Technik’s new product division Digital Fleet Solutions was initiated on April 1, 2017. The new 
division drives the digital transformation within Lufthansa Technik, creating internal synergies 
and efficiencies. Furthermore, the unit will focus on creating additional value and benefits 
for and with customers by integrating as well as interconnecting new digital products and 
services. By 2025, more than 38,000 aircraft are forecasted to be in operation worldwide. Ulti-
mately, 50 times more data will be produced by new aircraft types alone. More than half of the 
airline’s total operating costs are directly or indirectly affected by MRO services. In aviation, 
especially for MRO suppliers, this means an increasing amount of data knowledge along with 
a growing complexity of their businesses. The available data volume does not only have to be 
collected, but sorted, analyzed, interpreted and integrated into meaningful MRO measures.

Lufthansa Technik Digital Fleet Solutions    Photo: LHT 

examine using other methods.

Pratt & Whitney has launched EngineWise, a 
new service brand to better represent what it 
offers and how it is evolving to improve the pre-

dictability, reliability and health of customers’ 
fleets. EngineWise encompasses all the initia-
tives Pratt & Whitney has to share intelligence 
including technical expertise, fleet data and 
business information with customers – so they 
can make smarter decisions that keep their 

http://www.everestevents.co.uk
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for establishing a strong portfolio of world-
class IT strategies, services, and offerings, 
in support of Bombardier’s 2020 goals and 
longer-term strategic plan. 

• AAR has promoted John M. Holmes to
President and Chief Operating Officer, AAR 
Corp., effective June 1, 2017. AAR’s Board 
of Directors also approved Holmes appoint-
ment to the board, effective at its July 11, 
2017 board meeting. Holmes will continue 
to report to David P. Storch, Chairman and
Chief Executive Officer AAR. Holmes joined 
AAR in 2001 as Director of Mergers and
Acquisitions, became General Manager of 
AAR’s parts trading business in 2003, and
progressively assumed responsibility for
the other solutions that comprise Aviation 
Services – Integrated Supply Chain, OEM
Aftermarket Solutions, Intelligent Solutions 
and MRO Services.

• Jim Clarke will be joining HAECO Ameri-
cas’ leadership team as its new Vice Presi-
dent, Planning and Performance. In that
role, he will lead teams that conduct all
maintenance event planning, cost and pric-
ing analysis and customer performance
reporting across the company’s North 
American operations. Mr. Clarke has had 
an accomplished career in aviation main-
tenance planning, forecasting and supply 
chain management, including 22 years in
various roles of increasing responsibility
with FedEx Express.

• Bombardier has ap-
pointed Jeff Hutchin-
son as Chief Informa-
tion Officer, reporting 
to John Di Bert, Senior
Vice President and
Chief Financial Officer, 
Bombardier. In this po-
sition, Mr. Hutchinson 

will be responsible for leading Bombardier’s 
global IT, digital asset, and cyber security 
functions. He will assume responsibility 

INDUSTRy PEOPLE

engines, operations and businesses healthy. 
It covers all large commercial engine products 
services by Pratt & Whitney.

After trade unions had managed to strike a deal 
with Alitalia’s management ten days ago to re-
duce the level of stringent measures contained 
within a rescue package for Italy’s ailing flag-car-
rying airline, workers have subsequently voted 
against the new proposals.
The airline had originally planned to cut 2,000 
jobs and reduce some salaries by up to 30%, 
while also being allowed to offer attractive in-
centives to new pilots – the aim was to reduce 
costs by €1bn over the next three years.
Subsequent negotiations saw the level of re-
dundancies reduced to 1,338 and then 980, 
with wage cuts reduced to 8%. However, since 
this preliminary accord was put to a referendum 
among the workers, it has been rejected. Part 
of the rescue deal involved substantial cash in-
jections from the majority stakeholder Etihad, 
and Italy’s top two banks, Intesa Sanpaolo and 
UniCredit. In a statement issued by Alitalia di-
rectors on April 25, they had noted the outcome 
of the referendum with “regret”, since it made 
a planned €2bn recapitalization of the country’s 
flag carrier “impossible”.
Led by prime minister Paolo Gentiloni, the Ital-
ian government has ruled out intervening to 
rescue Alitalia with taxpayer funds, having pre-
viously injected over €4bn up until the carrier’s 
privatization in 2009. Officials close to the situ-
ation say the most likely option is that Alitalia 
will be placed into administration so that it can 
be wound down or reduced considerably in size 
and sold as a whole or in pieces. Alitalia has con-
firmed that its shareholders – including UAE car-
rier Etihad, Italian banks UniCredit and Intesa, 
as well as Atlantia, the infrastructure group – 
will meet to discuss the next steps on April 27.  
(€1.00 = US$1.09 at time of publication.) 

OTHER NEWS

Jeff Hutchinson

Homer B. Wilson, Jr. Estate Auction 
May 06, 2017 – May 06, 2017, Guntersville, Alabama 

Technical Aspects of a Leased Asset 2017 
May 15, 2017 – May 15, 2017, NH Berlin Friedrichstrasse, Berlin, Germany 

Maintenance Reserves Training Seminar 2017 
May 16, 2017 – May 16, 2017, NH Berlin Friedrichstrasse, Berlin, Germany 

2017 ANNUAL SPRING CONSIGNMENT 
June 16, 2017 – June 18, 2017, Yukon, Oklahoma 

Engine Leasing Seminar 2017 
September 12, 2017, Holiday Inn Kensington Forum, London 

Aircraft Asset Management Seminar 2017 
September 13, 2017, Holiday Inn Kensington Forum, London 

Engine Leasing Seminar, FL 2017  
September 19, 2017, Crowne Plaza, Fort Lauderdale, USA 

http://www.everestevents.co.uk
http://www.avitrader.com/?P=Conf
http://www.everestevents.co.uk
http://www.everestevents.co.uk
http://www.starmanauctions.com
http://www.starmanauctions.com
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Aircraft Type Company Engine MSN Year Available Sale / Lease Contact Email Phone

A319-100 ORIX Aviation V2522-A5 2501 2005  Jun 2017 Lease Daniel Cunningham daniel.cunningham@orix.ie +353 871774524

A319-100 Castlelake CFM56-5B6/P 1377 2000 Oct 2017 Sale / Lease Neil McCrossan neil.mccrossan@castlelake.com +44-207-190-6120 

A319-100 Aerotask CFM56-5B6 4713 2011 Now ACMI Lease Robert Sitta fleet@aerotask.ae +97142500373

A319-112 World Star Aviation Services CFM56-5B 1429 Nov 2017 Lease Tommy Guttman tguttman@worldstaraviation.com +972-544-220000

A320-200 FPG Amentum V2527-A5 3162 2007 Q1/2018 Sale / Lease Eoin Kirby eoin.kirby@fpg-amentum.aero +353 16398125

A320-200 FPG Amentum V2527-A5 3316 2007 Q1/2018 Sale / Lease Eoin Kirby eoin.kirby@fpg-amentum.aero +353 16398125

A320-200 Fortress Investment Group CFM56-5B4 1296 2000 Q2/2017 Sale / Lease Jeff Lewis aviation@fortress.com +1 (305) 833-0309

Commercial Jet Aircraft

p @ ( )

A320-200 ORIX Aviation V2527-A5 2680 2006 Oct 2017 Lease Oisin Riordan         oisin.riordan@orix.ie +353 863 350 004

A321-231 Castlelake V2533-A5 1487 2001 Nov 2017 Lease Michael Hackett michael.hackett@castlelake.com +44-207-190-6120 

A330-200 FPG Amentum PW4168A 943 2008 Q2/2018 Sale / Lease Eoin Kirby eoin.kirby@fpg-amentum.aero +353 16398125

A330-200 FPG Amentum PW4168A 962 2008 Q2/2018 Sale / Lease Eoin Kirby eoin.kirby@fpg-amentum.aero +353 16398125

A330-223 FPG Amentum PW4168A 979 2009 Now Sale / Lease Eoin Kirby eoin.kirby@fpg-amentum.aero +353 16398125

A340-313 AerFin CFM56-5C4 157 1996 Now Sale / Lease R. Rosser Richard.Rosser@aerfin.com +442921676296

A340-313 AerFin CFM56-5C4 208 1998 Now Sale Robbie Robson Robbie.Robson@aerfin.com +44 (0) 7867488152

B737-300 World Star Aviation Services CFM56-3C1 28873 Now Lease Tommy Guttman tguttman@worldstaraviation.com +972-544-220000

B737-300 World Star Aviation Services CFM56-3C1 29266 1999 Now Lease Tommy Guttman tguttman@worldstaraviation.com +972-544-220000

B737-300 World Star Aviation Services CFM56-3C1 29267 1999 Now Lease Tommy Guttman tguttman@worldstaraviation.com +972-544-220000

B737-400 World Star Aviation Services CFM56-3C1 24332 Now Lease Tommy Guttman tguttman@worldstaraviation.com +972-544-220000

B737-400 Safair Operations Combi Now ACMI only C. Schoonderwoerd corneliss@safair.co.za +27 11 928 0000

B737-400 Aersale CFM56-3C1          25417 Now Sale / Lease Craig Wright Craig.Wright@aersale.com  +1 305 764 3238

B737-400 Aersale CFM56-3C1          27149 1993 Now Sale / Lease Craig Wright Craig.Wright@aersale.com  +1 305 764 3238

B737-800 ORIX Aviation CFM56-7B26 33973 2004 Jul 2017 Lease Daniel Cunningham daniel.cunningham@orix.ie +353 871774524

B737-800 Fortress Investment Group CFM56-7B26 30160 2000 Q2/2017 Sale / Lease Jeff Lewis  aviation@fortress.com +1 (305) 833-0309

B737-800 Fortress Investment Group CFM56-7B26 35075 2007 Q2/2017 Sale / Lease Jeff Lewis  aviation@fortress.com +1 (305) 833-0309

B737-800 Aersale CFM56-7B26 32624 2001 Dec 2017 Sale / Lease Sally Browne Sally.Browne@aersale.com  +353 86 021 4841

East Africa

B737-800 GA Telesis CFM56-7B 28387 Now Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954 676 3111

B737-800 GA Telesis CFM56-7B 28621 Now Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954 676 3111

B737-800 GA Telesis CFM56-7B 29049 Now Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954 676 3111

B737-800 GA Telesis CFM56-7B 28228 Now Sale / Lease Stefanie Jung sjung@gatelesis.com +1 954 676 3111

B747-400 Fortress Investment Group CF6-80C2B1F 32746 2003 Now Sale / Lease Jeff Lewis  aviation@fortress.com +1 (305) 833-0309

B747-400 GA Telesis RB211-524 26637 1992 Now Sale Stefanie Jung sjung@gatelesis.com +1 954 676 3111

B747-400 GA Telesis PW4000 29950 2000 Now Sale Stuart Weinroth sweinroth@gatelesis.com +1 954 676 3111

B747-400 Jet Midwest PW4056-3 29906 1999 Now Sale / Lease Kevin Lee aircraft@jetmidwest.com  +1-310-652-0296

B747-400BCF Jet Midwest PW4056-3 24226 1990 Now Sale / Lease Kevin Lee aircraft@jetmidwest.com  +1-310-652-0296

B757-200F Aerolease RB211 22211 Jun 2017 Sale / Lease Tim Corley tcorley@aerolease.com +1 (360) 870-9172

B757-200F Aerolease RB211 22611 Apr 2017 Sale / Lease Tim Corley tcorley@aerolease.com +1 (360) 870-9172

B757-222 Bristol Associates PW2037 25157 1991 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

B757-222 Bristol Associates PW2037 25322 1991 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

B757-222 Bristol Associates PW2037 25396 1992 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

B757-222 Bristol Associates PW2037 25398 1992 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

B757-222 Bristol Associates PW2037 25698 1991 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

B767-300ER Fortress Investment Group PW4062 30563 2000 Q3/2017 Sale / Lease Jeff Lewis  aviation@fortress.com +1 (305) 833-0309

B777-200ER GA Telesis 28999 Now Sale Stefanie Jung sjung@gatelesis.com +1 954 676 3111

B777-200ER GA Telesis 28523 Now Sale Stefanie Jung sjung@gatelesis.com +1 954 676 3111

DC8 Aersale No engines 46094 1969 Now Sale Craig Wright Craig.Wright@aersale.com  +1 305 764 3238

Aircraft Type Company Engine MSN Year Available Sale / Lease Contact Email Phone

ATR42-300 Regional One PW120 51 1987 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

ATR42-300 Regional One PW120 57 1987 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

PW124B 455 1995 Now Sale / Lease Fred Van Acker fred@txavgroup.com +1 (214)-906-5635

Regional Jet / Turboprop Aircraft

ATR72-202 Cargo   Texas Aviation

May 18, 2015May 18, 2015
April 20, 2015www.gatelesis.com

Component solutions you can trust with the world’s
most powerful independent rotable inventory

Aircraft Parts eMarketplace 

Browse Parts from 
over 3,000 Vendors on 

http://www.stockmarket.aero
http://www.gatelesis.com
http://www.bristolassociates.com
http://www.eirtradeaviation.com
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Aircraft Type Company Engine MSN Year Available Sale / Lease Contact Email Phone

ATR72-500 Aerotask PW127F/M 761 2007 Now ACMI Lease Robert Sitta fleet@aerotask.ae +97142500373

ATR72-500 Castlelake PW127F 518 1998 Now Sale / Lease Neil McCrossan neil.mccrossan@castlelake.com +44-207-190-6120 

CRJ-200ER Regional One CF34-3B1 7452 2000 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

CRJ700 Regional One CF34-8C5B1 10029 2001 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

CRJ-900LR Regional One CF34-8C5 15057 2005 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

DASH8-102 Magellan Aviation Group PW121 113 1988 Now Sale / Lease Bill Polyi bill.polyi@magellangroup.net +1 (704) 504 9204 x202

DHC8-200 Castlelake PW121 447 1996 Now Sale / Lease Neil McCrossan neil.mccrossan@castlelake.com +44-207-190-6120 

DHC8 311 C tl l k PW123 286 1991 N S l / L N il M C il @ tl l k +44 207 190 6120

Regional Jet / Turboprop Aircraft (cont.)

DHC8-311 Castlelake PW123 286 1991 Now Sale / Lease Neil McCrossan neil.mccrossan@castlelake.com +44-207-190-6120

DASH8-311 Regional One PW121 230 1990 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

DASH8-311 Magellan Aviation Group PW123 266 1991 Now Sale / Lease Bill Polyi bill.polyi@magellangroup.net +1 (704) 504 9204 x202

Dornier 328-
300

Regional One PW306B 3145 2000 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

Dornier 328-
300

Regional One PW306B 3185 2001 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

ERJ-135ER Bristol Associates 145176 1999 Now Sale Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

ERJ-135ER Bristol Associates 145186 1999 Now Sale Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

ERJ-135ER Bristol Associates 145192 1999 Now Sale Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

ERJ-135LR Bristol Associates AE3007-A1 145410 2001 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

ERJ-135LR Bristol Associates AE3007-A1 145413 2001 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

ERJ 135LR Bristol Associates AE3007 A1 145504 2001 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates com +1 202 682 4000ERJ-135LR Bristol Associates AE3007-A1 145504 2001 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

ERJ-145LR Bristol Associates AE3007-A1/3 145208 1999 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

ERJ-145LR Bristol Associates AE3007-A1/3 145239 2000 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

ERJ-145LR Bristol Associates AE3007-A1/3 145302 2000 Now Sale / Lease Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

F100 Aerotask Tay 650-15 11498 1994 Now Sale Robert Sitta fleet@aerotask.ae +97142500373

Contact Email Phone

Sherry Riley engine.leasing@gecas.com +1(513)782-4272

Contact Email Phone

(1) AE3007A1 Now - Sale / Lease Bill Polyi bill.polyi@magellangroup.net +1 (704) 504 9204 x202

AE3007 Engines Sale /  Lease

Now - Sale / Lease

Magellan Aviation Group

Multiple Types Sale /  Lease

Commerical Engines

Company

GECAS Engine Leasing

Company

Multiple Engines GE / CFM / RB211

(3) AE3007A1P Now - Sale/Lease/Exch. Regional One  Miguel Bolivar mbolivar@RegionalOne.com +1 786-623-3936

(2) AE3007 Now - Sale GA Telesis Stefanie Jung sjung@gatelesis.com +1 954-958-1321

Contact Email Phone
CF34-8E5 Now - Lease Lufthansa Technik AERO Alzey Kai Ebach k.ebach@lhaero.com +49-6731-497-368

CF34-10E Now - Lease

CF34-8C Now - Lease

CF34-3B1 Now - Lease

CF34-3A Now - Sale / Lease

(2) CF34-8C5B1 Now - Sale / Lease Regional One Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

(1) CF34-3B1 Now - Sale / Lease

Sale /  LeaseCF34 Engines Company

(1) CF34-10E5A1 Now - Sale / Lease GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

(1) CF34-3B1 Now - Sale

(1) CF34-8C5/B1 Now - Sale / Lease Bill Polyi bill.polyi@magellangroup.net +1 (704) 504 9204 x202

Sherry Riley engine.leasing@gecas.com +1 (513) 782-4272

(2) CF34-10E6 Now - Sale/Lease/Exch. Ann Lee alee@willislease.com +1 (415) 408 4769

(1) CF34-3B1 Now - Lease David Desaulniers ddesaulniers@willislease.com +1 415 516 4837

Contact Email Phone

(1) CF6-80C2B1F Now - Sale / Lease AerSale. Inc. Alan Kehoe Alan.Kehoe@aersale.com +353 879 393 534

(1) CF6-80C2A5 Now - Sale / Lease Alan Kehoe Alan.Kehoe@aersale.com +353 879 393 534

(1) CF6-80C2B6F Now - Sale / Lease Matthew White matthew.white@aersale.com +353 1475 3005

(1) CF6 80C2B7F N S l / L M tth Whit tth hit @ l 353 1475 3005

CompanySale /  LeaseCF6 Engines

GECAS Engine Leasing

Willis Lease

Now - Sale / Lease

Magellan Aviation Group

CF34-8E(s)

(1) CF6-80C2B7F Now - Sale / Lease Matthew White matthew.white@aersale.com +353 1475 3005

(2) CF6-80C2B5F Now - Lease Ann Lee alee@willislease.com +1 (415) 408 4769

(1) CF6-80C2B7F Now - Sale / Lease Fortress Investment Group     Tom McFarland Aviation@fortress.com +1 305-520-2349

(1) CF6-80C2B6F Now - Sale / Lease

(1) CF6-80C2B1F Now - Sale / Lease

(1) CF6-80C2B7F Now - Sale GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

(5) CF6-80C2B1F Now - Sale aircrafttrading@gatelesis.com

Contact Email Phone

(1) CFM56-3B2-A Now - Sale / Lease Frank Rustmeier frank@royalaero.com +49 (0)8025 99360

(2) CFM56-5B Now - Sale / Lease GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

CFM56 Engines Company

Royal Aero

Sale /  Lease

Willis Lease

(2) CFM56-7B26 Now - Sale

GECAS
Engine Leasing

X � 

Engine Lease Finance 

http://www.willislease.com
http://regionalone.com/
http://www.elfc.com/
http://www.stands.aero
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Contact Email Phone

(2) CFM56-5C4 Now - Sale/Lease/Exch. TrueAero, LLC Ed Blyskal eblyskal@trueaero.com +1 305-525-7308

(1) CFM56-5C4/P Now - Sale/Lease/Exch.

(1) CFM56-7B27 Now - Lease Engine Lease Finance Declan Madigan  declan.madigan@elfc.com +353 61 291717

(1) CFM56-7B26 Now - Lease

(1) CFM56-5B1/P Now - Lease

(1) CFM56-5B4/3 Now - Lease

(1) CFM56-5B6/4 Now - Lease

(1) CFM56-3B2 (SERV 2 749CR) Now - Sale Texas Aviation Group Fred Van Acker fred@txavgroup com +1 (214)-906-5635

Commerical Engines (cont.)
Sale /  LeaseCFM56 Engines Company

(1) CFM56 3B2 (SERV 2,749CR) Now  Sale Texas Aviation Group Fred Van Acker fred@txavgroup.com +1 (214) 906 5635

(2) CFM56-5B5/P Now - Sale/Lease/Exch. Avioserv San Diego Inc David Strockbine Dstrockbine@avioserv.com +1.858.997.8702

(2) CFM56-5C4/P Now - Sale / Lease Castlelake Neil McCrossan neil.mccrossan@castlelake.com +44-207-190-6119 

(1) CFM56-7B27/3B1F Now - Sale/Lease/Exch. AerSale. Inc. Alan Kehoe Alan.Kehoe@aersale.com +353 879 393 534

(1) CFM56-5B1/3 Now - Sale / Lease

(1) CFM56-3C1 Now - Sale / Lease

Sherry Riley engine.leasing@gecas.com +1(513)782-4272

(1) CFM56-5C4 Now - Sale / Lease Bill Polyi bill.polyi@magellangroup.net +1 (704) 504 9204 x202

(2) CFM56-5C4/P Now - Sale / Lease Castlelake Neil McCrossan neil.mccrossan@castlelake.com +44-207-190-6119 

(2) CFM56-3C1 Now - Sale / Exchange CFM Materials Jimmy Hill Jimmy.Hill@cfmmaterials.com +1 214-988-6670

(2) CFM56-5B6 Now - Sale / Exchange

(2) CFM56-5A Now - Sale GECAS Engine Leasing

Magellan Aviation Group

( ) g

(1) CFM56-7B20 Now - Sale / Exchange

(1) CFM56-7B27 Now - Sale / Exchange

(1) CFM56-5B4/P Now - Sale / Exchange

(1) CFM56-7B22 Now - Sale / Lease Fortress Investment Group      Tom McFarland Aviation@fortress.com +1 305-520-2349

(1) CFM56-3B2 Now - Sale / Lease

(1) CFM56-7B24 Now - Sale / Lease

(1) CFM56-7B26 Now - Sale / Lease

(1) CFM56-7B27 Now - Sale / Lease

(1) CFM56-3C1 Now - Sale / Lease

(1) CFM56-7B Now - Sale/Lease/Exch. AerFin R. Rosser +442921676296

(2) CFM56-5C3/F4 Now - Sale/Lease/Exch.

(7) CFM56-5C4 Now - Sale/Lease/Exch.

(3) CFM56-7B-24 Now - Sale/Lease/Exch.

(1) CFM56-7B-26 Now - Sale/Lease/Exch.

(1) CFM56-5B Now - Sale/Lease/Exch. Werner Aero Services Cliff Topham ctopham@werneraero.com +1-703-402-7430

(1) CFM56-7B Now - Sale/Lease/Exch.

Ann Lee alee@willislease.com +1 (415) 408 4769

(2) CFM56-5B4/3 Now - Lease

(1) CFM56-7B27E Now - Lease

(3) CFM56-5C4 Now - Lease

Now - Lease Willis Lease(1) CFM56-7B26

(1) CFM56-7B26/3 Now - Lease

(1) CFM56-5B4/P Now - Lease

(2) CFM56-7B24/3 Now - Lease

Contact Email Phone

(1) JT8D-219 Now - Sale Azure Resources Jeffrey Young jeff@azureres.com +1-954-796-8158

(1) JT9D-7R4D-E Now - Sale/Lease Jet Midwest Kevin Lee engines@jetmidwest.com  +1-310-652-0296

(1) JT8D-219 Now - Sale GA Telesis Robert Huffman rhuffman@gatelesis.com +1 954 676 3111

Contact Email Phone

(1) PW121 (Dash 8) Bill Polyi bill.polyi@magellangroup.net +1 (704) 504 9204 x202

(1) PW123B/D/E

Company

Sale /  Lease

Now - Sale / Lease Magellan Aviation Group

Sale /  Lease

Company

JT8D and JT9D Engines

Now - Sale / Lease

PW Small Engines

(1) PW121 (ATR)

(1) PW127E/F/M 

(1) PW150A

(2) PW121 (ATR) Now - Sale/Lease/Exch. David Desaulniers ddesaulniers@willislease.com +1 415 516 4837

(2) PW121-8 Now - Sale/Lease/Exch.

(1) PW123 Now - Sale/Lease/Exch.

(1) PW127 Now - Sale/Lease/Exch.

(2) PW150A Now - Sale/Lease/Exch.

(1) PW127M Now - Sale/Lease/Exch.

(2) PW127F N S l /L /E h

Now - Sale / Lease

Willis Lease

Now - Sale / Lease(1) PW124B

Now - Sale / Lease

Now - Sale / Lease

(2) PW127F Now - Sale/Lease/Exch.

(2) PW124B Now - Sale/Lease/Exch.

(1) PW120A Now - Sale / Lease Regional One Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

(1) PW120 Now - Sale/Lease/Exch. Miguel Bolivar mbolivar@RegionalOne.com +1 (786)-623-3936 

(1) PW123E Now - Sale/Lease/Exch. Miguel Bolivar mbolivar@RegionalOne.com +1 (786)-623-3936 

(4) PW126 Now - Sale/Lease/Exch. Miguel Bolivar mbolivar@RegionalOne.com +1 (786)-623-3936 

(1) PW121 Now - Sale/Lease/Exch. Miguel Bolivar mbolivar@RegionalOne.com +1 (786)-623-3936 

PW119B RGB Now - Lease Lufthansa Technik AERO Alzey Kai Ebach k.ebach@lhaero.com +49-6731-497-368

PW119B Now - Lease

PW120A Now - Lease

PW121 (ATR) Now LeasePW121 (ATR) Now - Lease

PW124B Now - Lease

PW123B Now - Lease
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PW127M Now - Lease Lufthansa Technik AERO Alzey Kai Ebach k.ebach@lhaero.com +49-6731-497-368

PW125B Now - Lease

PW127F Now - Lease

PW150A Now - Lease

PW150 GRB Now - Lease

(1) PW120A Now - Sale / Lease Castlelake Neil McCrossan neil.mccrossan@castlelake.com +44-207-190-6119 

(1) PW121 Now - Sale / Lease Frank Rustmeier frank@royalaero.com +49 (0)8025 99360

Contact Email PhonePW2000 Engines

Royal Aero

Sale /  Lease

Commerical Engines (cont.)

Company

(1) PW2037M Now - Sale / Lease Fortress Investment Group         Tom McFarland Aviation@fortress.com +1 305-520-2349

(1) PW2040 Now - Sale / Lease

Contact Email Phone

(2) PW4056-1 Now - Sale/Lease/Exch. GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

(1) PW4056-3 Now - Sale / Lease Bill Polyi bill.polyi@magellangroup.net +1 (704) 504 9204 x202

(4) PW4056-3 Now - Sale/Lease/Exch. Regional One  Miguel Bolivar mbolivar@RegionalOne.com +1 786-623-3936

(1) PW4056-3 Now - Sale/Lease Jet Midwest Kevin Lee engines@jetmidwest.com  +1-310-652-0296

(1) PW4060-3 Now - Sale / Lease AeroTurbine Todd Power tpower@aeroturbine.com +1 (214) 240-1145

(1) PW4158-1C/1E Now - Sale 3TOP Aviation Services Paul Dsilva Paul@3topaviation.com +44 1372 587 872

(multi rated for PW4156A 1C/1E & PW4152 1C/1E)

Magellan Aviation Group

PW4000 Engines Sale /  Lease Company

(multi rated for PW4156A-1C/1E & PW4152-1C/1E)

(1) PW4062-3 Now - Lease Ann Lee alee@willislease.com +1 (415) 408 4769

(1) PW4056-3 Now - Sale / Lease Fortress Investment Group        Tom McFarland Aviation@fortress.com +1 305-520-2349

(1) PW4060-3 Now - Sale / Lease AerSale. Inc. Matthew White matthew.white@aersale.com +353 1475 3005

(1) PW4158-3 Now - Sale / Lease Matthew White matthew.white@aersale.com +353 1475 3005

(1) PW4062-3 Now - Sale / Lease Matthew White matthew.white@aersale.com +353 1475 3005

(1) PW4056-3 Now - Sale / Lease Alan Kehoe Alan.Kehoe@aersale.com +353 879 393 534

(1) PW4060-3 Now - Sale / Lease Frank Rustmeier frank@royalaero.com +49 (0)8025 99360

Contact Email Phone

(1) RB211-535E4 Now - Sale / Lease Fortress Investment Group        Tom McFarland Aviation@fortress.com +1 305-520-2349

Royal Aero

Willis Lease

CompanySale /  LeaseRB211 Engines

( ) @

(1) RB211-535 Now - Sale/Lease Jet Midwest Dave Williams dave.williams@jetmidwest.com +1-817-791-4930

(1) RB211-535E4 Now - Sale / Lease AerSale. Inc. Matthew White matthew.white@aersale.com +353 1475 3005

(1) RB211-524 Now - Sale / Lease

(1) RB211-535E4 Now - Sale World Star Aviation Services Sean O Connor Soconnor@worldstaraviation.com +1 415-956-9456

Contact Email Phone

(4) Tay 650-15 Now - Sale / Lease Aerotask Robert Sitta fleet@aerotask.ae +97142500373

Contact Email Phone

(3) Trent 800 Now - Sale GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

(1)Trent 884 Now - Sale/Lease/Exch. AerSale. Inc. Matthew White matthew.white@aersale.com +353 1475 3005

CompanyTrent Engines Sale /  Lease

Tay Engines Sale /  Lease Company

(1) Trent 772B Now - Sale/Lease/Exch. Rolls-Royce & Partners Finance Bobby Janagan bobby.janagan@rolls-royce.com +44 20 7227 9078

Contact Email Phone

1) V2533-A5 w/QEC Now - Sale/Lease/Exch. Rolls-Royce & Partners Finance Bobby Janagan bobby.janagan@rolls-royce.com +44 20 7227 9078

(1) V2527E-A5 Now - Sale / Lease Fortress Investment Group       Tom McFarland Aviation@fortress.com +1 305-520-2349

(1) V2533-A5 Now - Sale/Lease/Exch. Werner Aero Services Cliff Topham ctopham@werneraero.com +1-703-402-7430

Description Contact Email Phone

(5) A340 fresh part outs Now - Sale TrueAero, LLC Dan Barton/Dave Walters sales@trueaero.com +1 772-925-8026

A320 Landing Gear with Fresh Tags Now - Sale

A340 Landing Gear Now - Sale

Aircraft and Engine Parts, Components and Misc. Equipment
Company

CompanyV2500 Engines Sale /  Lease

g

CTCP331-350C (4) PN 3800454-6 Now - Sale

GTCP36-300A, PN 3800278-4 Now - Sale

(1) GTCP36-150RJ, (2) GTCP36-100M, Now - Sale/Lease/Exch. Regional One Miguel Bolivar mbolivar@RegionalOne.com +1 (786)-623-3936 

(1) RE220RJ, (1) PW126 RGB, (1) PW901A

(1) APS1000-C12, (1) APS1000-C3

GTCP131-9A (2), GTCP131-9B(2) Now - Lease REVIMA APU Olivier Hy olivier.hy@revima-apu.com +33(0)235563515

GTCP331-200, GTCP331-250 Now - Lease

APS500C14(3), APS1000C12(2), APS2000 Now - Lease

APS2300, APS3200(2), APS5000(2) Now - Lease

PW901A(4), PW901C(2) Now - Sale / Lease

TSCP700-4E Now - Sale

Now - Sale/Lease/Exchange     AerSale. Inc. Alan Kehoe Alan.Kehoe@aersale.com +353 879 393 534

Now - Lease Willis Lease Ann Lee alee@willislease.com +1 (415) 408 4769

Now - Sale / Lease GA Telesis Dave Dicken ddicken@gatelesis.com +1 954-676-3111

World Star Aviation Services   Tommy Guttman tguttman@worldstaraviation.com +972-544-22000

GTCP131-9B     Now - Sale / Loan Avtrade Alex Eales alex.eales@avtrade.com +44 (0) 1273 833330

Now - Sale Azure Resources Jeffrey Young jeff@azureres.com +1-954-796-8158

National Aero Stands support@stands.aero + 1 305-558-8973Engine stands: TRENT 800, CFM56

767-300ER 413K LANDING GEAR

B737-400 main landing gears, with 2015 tags

APU GTCP 331-9B

CFM56-3 MODULES

737-300/400 LANDING GEAR

(2) GTCP131-9B, (2) GTCP131-9A 

APS 2000, PW901A

Now - Sale / Lease Werner Aero Services Julien Levy jlevy@Werneraero.com +1 201-674-9999

Now - Sale / Lease

Now - Sale / Lease

Reliance Aircraft Terry Hix thix@relianceaircraft.com +1 512-439-6988

(2) PW901A, (1) PW901C(1), PW125B RGB Now - Lease Lufthansa Technik AERO Alzey Kai Ebach k.ebach@lhaero.com +49-6731-497-368

V2500 / PW2000 / PW4000 94” & 100”

737-800 NOSE LANDING GEAR PN 162A1100-5, OH - Now Sale

GTCP131-9A, GTCP 131-9B

GTCP36-300A, 737-800 Winglets

737-700 & 737-800 Landing Gear

767-300 Winglets 




