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The board and management of 
South African Airways are taking ur-
gent steps to address issues raised 
by the Auditor-General’s office in 
its 2016-17 audit report and re-
mains optimistic about the airline’s 
future.

“The board of 
SAA has noted 
and accepted the 
Auditor General’s 
report,” says CEO 
Vuyani Jarana. 
“The majority of 
the airline’s operations are sound, 
and we are building on this to en-
sure we break the loss-making cy-
cle and transform the airline into a 
viable and sustainable entity.

“The board has developed and ap-
proved a clear strategy and five-

year plan to turn the airline around, 
and we are working closely with the 
board and the shareholder to en-
sure we succeed.

“SAA has had many previous turna-

round strategies which have not 
been implemented before. This 
time it is different: we believe the 
vision outlined by the board is ab-
solutely correct and are committed 
to ensuring it is put into practice.

“We need a clean break with the 

past and a new approach to the 
future, and that is precisely what 
we are doing. We are acting with 
urgency to ensure the viability and 
sustainability of this crucial nation-
al asset,” says Jarana.

Jarana points out 
that the AG’s re-
port was the first 
since the Auditor 
General was ap-
pointed as SAA’s 
auditors, having 
been appointed 

as part of the airline’s commitment 
to audit firm rotation. The report 
released last week covers the fi-
nancial year ending March 2017, 
and Jarana says it has “provided a 
fresh pair of eyes, particularly as 
the team went a number of years 
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South African Airways remains optimistic 
Despite concerns with audit report 

AirBridgeCargo extends ULD 
management partnership with 
Unilode
AirBridgeCargo Airlines and Unil-
ode Aviation Solutions, the global 
provider of outsourced Unit Load 
Device (ULD) management and 
repair solutions, have extended 
their ULD management agreement 
until mid-2023. AirBridgeCargo is 
one of Unilode’s largest custom-
ers, operating a fleet of 18 Boeing 
747 freighters with over 10,000 
ULDs, which are being supplied 
from Unilode’s global fleet of circa 
120,000 ULDs.

Austrian Airlines scores high
Austrian Airlines generated an ad-
justed EBIT of EUR 94 million in the 
2017 financial year, comprising a 
rise of 62 percent from the prior-
year level. EBIT, which for example 
includes book gains from aircraft 
sales, climbed 55 percent to EUR 
101 million. The underlying reason 
for the good business results was 
the increasing demand for Euro-
pean flights. A total of 12.9 mil-
lion passengers flew with Austrian 
Airlines, or thirteen percent more 
than in 2016.

Iberia to boost flights to 
Mexico City
Spain’s flag carrier Iberia will from 
May to October, operate up to 
three flights a day between the 
Spanish and Mexican capitals, 
which means as many as 19 flights 
a week in each direction.  Flights 
will be operated with Airbus 
A340-600 aircraft, which seats 
359 passengers distributed be-
tween Business, Premium Econo-
my and Economy. In total, we’ll be 
offering more than 646,000 seats 
in 2018, nearly 20 percent more 
than in 2017.

“We need a clean break with the past and 
a new approach to the future, and that is 
precisely what we are doing.”
Vuyani Jarana, CEO, SAA
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SpiceJet and CFM sign US$12.5bn engine/
services deal

SpiceJet and CFM International have signed a 
US$12.5bn agreement that finalizes the pur-
chase of LEAP-1B engines to power a total of 155 
Boeing 737 MAX airplanes, along with spare en-
gines to support the fleet. The airline also signed 
a 10-year Rate per Flight hour (RPFh) agree-
ment with CFM Services that covers all LEAP-1B 
engines powering SpiceJet’s 737 MAX airplanes.  
RPFH agreements are part of CFM’s portfolio of 
flexible aftermarket support offerings. Under the 
terms of the agreement, CFM guarantees main-
tenance costs for all SpiceJet’s LEAP-1B engines 
on a pay-by-the-hour basis. SpiceJet, a long-time 
CFM customer, currently operates a fleet of 38 
CFM56-7B-powered Boeing Next Generation 
737 family aircraft.

Rolls-Royce wins Trent order from Turkish 
Airlines

Rolls-Royce has won an order from Turkish Air-
lines for Trent XWB engines to power 25 Airbus 
A350-900 aircraft, all of which will be covered by 
its flagship TotalCare® service support. The air-
line also has options for a further five aircraft. 
The Trent XWB is both the most efficient large 
civil aero engine flying today, and the fastest sell-
ing wide-body jet engine ever, with over 1,700 

ordered by 45 customers worldwide. Chris Chol-
erton, Rolls-Royce, President – Civil Aerospace, 
said: “Turkish Airlines has enjoyed impressive 
growth over recent years and we are really 
proud to be playing our part in the next chapter 
of their story. The Trent XWB delivers excellent 
performance and this order underlines the con-

fidence our customers have that our products 
are the right choice in terms of economics and 
services.” The Trent XWB first entered service in 
January 2015. Turkish Airlines currently operates 
27 Trent 700-powered A330 aircraft and one 
Trent 500-powered A340.

Orders and deliveries – Boeing and Airbus

Airbus logged orders for 40 aircraft in February – with the number split equally between the 
deck A380 and the single-aisle A320 Family; while delivering 38 jetliners during the month to 
25 customers from its A320 Family, as well as the widebody A330 and A350 XWB product lines 
– including the first A350-1000 version.
Boeing achieved  orders for a total of 30 aircraft in February and delivered 49 planes from the 
737, 767, 787 and 777 production lines.

Airbus v Boeing: Orders and Deliveries
February 2018 YTD

Airbus Boeing

Type Orders Deliveries Type Orders Deliveries

A320 Family 35 50 737 13 66

A330 -6 3 747 14 1

A340 0 0 767 4 3

A350 0 12 777 3 4

A380 14 0 787 0 19

Total 43 65 Total 34 93
Source: Airbus Source: Boeing

back where required to establish an appropriate baseline.”

“The AG has given us a comprehensive diagnosis into key areas of our 
business and this has provided deep insights which will contribute to a 
fit for purpose group of businesses.”

The AG’s report forms part of SAA’s Integrated report along with finan-
cial results for FY2016/2017, which are due to be announced later this 
month. The airline has incurred a net loss of R5.569 billion (2015/2016: 
R1,478 billion) and expects that its financial situation will not be much 
different for FY2017/2018.

However, a number of significant steps have already been taken as part 
of the turnaround strategy, with the clear aim of taking SAA to profit-
ability in the medium-term.

The five-year plan and strategy require support and funding by the 
shareholder. The board and the shareholder are currently evaluating 
the appropriate terms for such support.

The immediate focus of the strategy is on liquidity management, bal-
ance sheet restructuring, cost management as well as revenue optimi-
sation, which are intended to stem the losses and drive profitability.

...continued from page 1
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GE9X engine goes airborne

The GE9X engine lifted off on March 13 under 
wing of GE Aviation’s 747 flying testbed in Victor-
ville, California, for its first flight test. The engine 
that will power Boeing’s new 777X aircraft took 
to the air around 10:40 a.m. Pacific Standard 
Time and flew for more than four hours on its 
first flight. During the flight, the aircraft and en-
gine completed the entire test card and validat-
ed key operational and functional characteristics 
enabling the test campaign to progress in sub-
sequent flights. Certification testing of the GE9X 
engine began in May 2017. Beyond flight test-
ing, the engine recently completed icing tests 
at GE Aviation’s facility in Winnipeg, Manitoba, 
Canada and continues crosswind testing at the 
Peebles Test Operation in Ohio. Engine certifica-
tion is expected in 2019. With almost 700 GE9X 
engines on order, the GE9X engine will be in the 
100,000-pound thrust class and will have the 
largest front fan at 134 inches in diameter with 
a composite fan case and 16 fourth generation 
carbon fiber composite fan blades. Other key 
features include: a next-generation 27:1 pres-
sure-ratio 11-stage high-pressure compressor; a 
third-generation TAPS III combustor for high ef-
ficiency and low emissions; and CMC material in 
the combustor and turbine.
IHI Corporation, Safran Aircraft Engines, Safran 
Aero Boosters and MTU Aero Engines AG are 
participants in the GE9X engine program.
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Boeing’s 10,000th 737 comes off the production line

Boeing employees gathered at the company’s Renton, Wash. factory on March 13, to celebrate 
the 10,000th 737 to come off the production line, a 737 MAX 8 for Southwest Airlines. In 2006, 
the 5,000th airplane was rolled out of the Renton factory, a mark that took almost four dec-
ades to reach. Due to growing market demand and higher production rates, the 737 program 
has reached the 10,000th airplane milestone only 12 years later. Boeing will increase 737 pro-
duction from the current rate of 47 airplanes per month to 52 airplanes per month later this 
year. The 737 program has more than 4,600 airplanes still on order, fueled by sales of the new-
est version of the 737, the 737 MAX. The 737 holds the Guinness World Record for the most 
produced commercial jet aircraft model.

The 10,000th 737, a 737 MAX 8 for Southwest Airlines, comes off the production line  Photo: Boeing 

Boeing and Turkish Airlines finalize deal for up to 30 787 Dreamliners 

Boeing and Turkish Airlines have finalized a firm order for 25 787-9 Dreamliners with options 
for five more airplanes. The firm order will allow Turkey’s flag carrier to further meet the 
growing demand and improve the flying experience for passengers. With this firm order – first 
announced as a commitment last September – Turkish Airlines becomes the 71st customer 
to buy the 787.  Together, these customers have now ordered more than 1,300 Dreamliners. 
Turkish Airlines has continued to expand its fleet of Boeing airplanes. Recently, the airline 
grew its stable of 777 jets with a purchase of three more 777 Freighters.  The airline also uses 
electronic charts and additional services from Boeing Global Services to further optimize its 
operations and operational systems.

Turkish Airlines finalizes deal for up to 30 787 Dreamliners  Photo: Boeing

Lufthansa Technik presents ToolNOW – 
first online brokerage platform for tool 
loans

At the International Airlines Technical Pool (IATP) 
Conference in Riga, Latvia, Lufthansa Technik AG 
has presented ToolNOW, the first online broker-
age platform for tool loans in the aviation indus-
try, under its brand AVIATAR.  Both Airline op-
erators and MRO companies worldwide can use 
this platform to cover their aircraft-related tool 
requirements through loans. Their requests are 
answered by other MRO companies, manufac-
turers and airlines on the platform. The loan pro-
cess is simplified considerably through standard-
ized requests and offers. This also reduces the 
time between request and delivery of the tools. 
In addition, users can track the live status of 
their requests at all times. The more customers 
use ToolNOW, the bigger the network becomes. 
MRO companies, OEMs and airlines can thus 
share their tool inventories and are no longer 
dependent on the costly expansion of their own 
inventory. Right from the start, the functionali-

MRO & PRODUCTION NEWS
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ties of the ToolNOW platform were defined and 
implemented in close cooperation with future 
users such as TUIfly GmbH. “ToolNOW is a com-
pletely new business model. It is based on our 
experience in the tool loan business and extends 
the range of
services offered by the digital AVIATAR platform. 
Through the use of ToolNOW, required tools can 
be ordered quickly and well enough in advance. 
The time that an aircraft spends on the ground 
can thus be reduced considerably, resulting in 
enormous cost savings,” says Martin Beecken, 
ToolNOW Project Manager at Lufthansa Technik. 
Following a test phase of several weeks with se-
lected customers, ToolNOW has now been offi-
cially launched and unlocked for the market.

Boeing selects LORD for 737 MAX Cockpit 
Control Systems

LORD Corporation, a global diversified technol-
ogy and manufacturing company, will develop 
and manufacture the auto throttle module for 
Boeing’s 737 MAX. The cockpit control will be 
designed and produced at LORD Electrome-
chanical Solutions (formerly Fly-by-Wire France) 
facilities in Saint-Vallier, France and in Cambridge 
Springs, Pennsylvania, USA. This new multi-year 
contract reflects LORD’s acquisition strategy to 
develop innovative electromechanical solutions 
to provide long-term value for the aerospace & 
defense industry. LORD acquired Fly-by-Wire in 
2016. The development of the cockpit control 
systems will take place over the next few years 
with production beginning in 2020. LORD has 
been a major supplier to the aerospace indus-
try for electromechanical solutions on cockpit 
control systems for nearly 40 years. A longtime 
partner of Boeing, LORD is a recent Silver Boeing 
Performance Excellence Award winner and has 
developed and manufactured several systems 
and components for a variety of commercial 
and military Boeing platforms. The Company is 
currently constructing a new, state-of-the-art 
manufacturing center in Pont de L’lsère, France 
to optimize and enhance its service to Boeing 
and other customers, while positioning LORD for 
future growth. 

AEI receives order for two MD-83SF con-
versions from Everts Air Cargo

Aeronautical Engineers, Inc. (AEI) has signed 
a contract to provide Fairbanks, Alaska-based 
Everts Air Cargo with two MD-83SF series freight-
er conversions. The first MD-83 (MSN 53471) will 
commence modification on April 4, 2018 and will 
be re-delivered in the beginning of August 2018. 
Immediately following, the second MD-83 (MSN 
TBD) modification will commence and is sched-
uled for re-delivery to Everts in December 2018. 
Both modifications will be performed by Com-
mercial Jet’s Dothan, Alabama facility. Everts will 
use the AEI MD-83SF freighters to replace and 
augment their existing fleet of DC-9 aircraft.

Honeywell Aerospace signs up Heliconia 
Group as approved avionics dealer for 
North Africa

Honeywell Aerospace continues its expansion 
into high-growth regions like Africa to support 
local operators, improving reliability and safety 
of fleets.  Heliconia Group has now been ap-
proved by honeywell as an approved avionics 
dealership in North Africa. Owners of Leonardo 
Helicopters AW139 equipped with Honeywell 
technologies can get their platforms services lo-
cally, with the region now able to provide spares, 
and RMU services, which means customers 
can lessen turnaround times and reduce costs, 
spares and inventory holdings. 

Aeroco Group announces further invest-
ment plans

Aeroco Group International, based at Manches-
ter Airport, a leading specialist in aircraft cabin 
and component maintenance, has announced 
further investment plans that will double the 
size of its brand-new state-of-the-art facility due 
to growth in customer demand. Just weeks after 
acquiring their new facility at Stockport, Aeroco 
Group International has taken the decision to 
secure an additional 20,000 ft², increasing the 
capacity to 40,000 ft² in total. The fit out is al-
ready underway and due to be completed and 
operational by the middle of this year. The new 
premises will support its increasing customer 

MRO & PRODUCTION NEWS
base of airlines, leasing companies, MRO’s and 
component traders with industry leading aircraft 
cabin and component maintenance and ad-
vanced manufacturing services.

AJW Group awarded new PBH contract 
with Argentina’s first low-cost airline, Fly-
bondi.com

AJW Group has secured a power-by-the-hour 
(PBH) contract with new Argentinian low-cost 
carrier, Flybondi.com(operating as Flybondi). 
The long-term contract, which covers their rap-
idly expanding fleet of B737-800 aircraft, will see 
AJW use its expertise to manage the complete 
supply, repair and overhaul of Flybondi’s rotable 
components. This will ensure that Flybondi’s cus-
tomers benefit from improved efficiency thanks 
to AJW’s streamlined supply chain management. 
Flybondi.com, based in Buenos Aires and Cor-
doba, is the first low-cost carrier in Argentina. 
Launched earlier this year, the airline will oper-
ate across 85 domestic and international routes. 
It is run according to an agile business model 
which is focused on continuous improvement 
and optimization of processes, alongside driving 
new innovations in the aviation industry.

FAI Technik GmbH becomes authorized 
Rockwell Collins dealer

FAI Technik GmbH, part of the FAI Aviation 
Group, has signed a dealership agreement with 
Rockwell Collins to become one of its accredited 
dealers. Effective immediately, the agreement 
means FAI Technik can sell, install and maintain 
Rockwell Collins’ avionics and cabin electronics 
equipment from its headquarters at Albrecht 
Dürer International Airport in Nuremberg, Ger-
many. The announcement marks a new phase in 
the relationship between Rockwell Collins and 
the broader FAI Aviation Group, which began 
in July 2016 and formally launched on Jan. 5, 
2018. Rockwell Collins’ regional sales manager 
for Germany, Robert White, commented, “Given 
FAI’s growth since 2016, we believe we are best 
placed to take advantage of the upturn within 
business aviation. Adding FAI Technik to our 
group of dealers in Europe brings an encourag-
ing scope to both our cabin and avionics capa-

https://www.avitrader.com/WK-2018-03-19-P3-MON
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companies in over 60 countries
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bilities, providing our customers with targeted 
aftermarket solutions being carried out by a 
competent and qualified dealer.”
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Airbus Helicopters awarded US$273m contract for 35 UH-72A Lakotas for the 
U.S. Army

Airbus helicopters awarded 
US$273m contract for 35 Uh-72A 
Lakotas for the U.S. Army
Airbus helicopters has received a 
contract valued at approximately 
US$273m to deliver 35 additional 
Uh-72A Lakotas for the United 
States Army. The contract includes 
the UH-72A production aircraft, as-
sociated technical and flight opera-
tor manuals and program manage-
ment. This procurement is broken 
into two configurations: 17 UH-72A 
Lakotas for the Initial Entry Rotary 
Wing mission at Ft. Rucker and 18 
Uh-72A Lakotas for the Observer/
Controller mission at the Army’s 
Combat Training Centers. Airbus builds the Lakota at its Columbus, Mississippi facility. Since the 
program inception in 2005, Airbus has delivered more than 412 Lakotas. The UH-72A is a twin-
engine light utility helicopter used for a wide range of military operations including border patrol, 
MEDEVAC, troop and VIP transport, light cargo, Homeland Security. Available in multiple configura-
tions with the lowest cost to buy, own and operate of any U.S. military helicopter in production, the 
UH-72A is a key component of the Army’s Aviation Restructuring Initiative (ARI) and the primary 
rotary-wing trainer for the U.S. Army Aviation Center of Excellence at Fort Rucker, Ala.

Airbus Helicopters wins U.S. Army contract for 35 UH-72A Lakotas                                                                                                            
Photo: Airbus 
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HAECO Group reports 2017 final results

The HAECO Group has reported an attributable 
loss of hK$541m in 2017. This loss included an 
impairment charge of hK$625m in respect of 
the goodwill attributable to HAECO USA Hold-
ings, Inc. (HAECO Americas) and a write off of 
hK$249m in respect of hAECO Americas’ net 
deferred tax assets. This compares with a profit 
of hK$975m in 2016, which included a gain of 
hK$805m on disposal of the interest of hong 
Kong Aero Engine Services (hAESL) in Singapore 
Aero Engine Services (SAESL) and an impairment 
charge of hK$285m in respect of the goodwill at-
tributable to hAECO Americas. Disregarding the 
impairment charges in both years, the net de-
ferred tax asset write off in 2017 and the gain on 
disposal in 2016, the hAECO Group made an at-
tributable profit of HK$340m in 2017, compared 
with an attributable profit of HK$516m in 2016.  
(US$1.00 = HK$7.84 at time of publication.)

Cathay Pacific Airways widens loss

The Cathay Pacific Group reported an attributa-
ble profit of HK$792m in the second half of 2017, 
compared to an attributable loss of HK$2,051m 
in the first half of 2017, and an attributable loss 
of hK$928m in the second half of 2016. Cathay 
Pacific and Cathay Dragon reported an attributa-
ble loss of hK$1,538m in the second half of 2017, 
compared to an attributable loss of HK$2,765m 
in the first half of 2017 and an attributable loss 
of hK$2,580m in the second half of 2016.  For 
2017, the Cathay Pacific Group reported an at-
tributable loss of hK$1,259m for 2017. This 
compares to a loss of hK$575m in 2016. The loss 
per share was hK32.0 cents in 2017 compared 
to a loss per share of hK14.6 cents in 2016. Pas-
senger revenue in 2017 was hK$66,408m, a 
decrease of 0.8% compared to 2016. Capacity 
increased by 2.8%, reflecting the introduction of 
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new routes and increased frequencies on other 
routes. The load factor decreased by 0.1 points, 
to 84.4%. Yield, which was under pressure for 
most of the year, fell by 3.3% to hK52.3 cents, 
albeit improving by 3.1% in the second half of 
the year compared to the first half. (US$1.00 = 
HK$7.84 at time of publication.)

BOC Aviation reports record profits

BOC Aviation has announced its audited financial 
results for the full year ended December 31, 2017.
Total revenues and other income rose 17% year-
on-year, to US$1,401m. Net profit after tax was 
US$587m, an increase of 40% over 2016. Total 
assets increased 19% year-on-year, to US$16bn 
at December 31, 2017. BOC Aviation raised 
US$2.9bn in total debt, including a first-ever 
US$1bn dual-tranche bond offering. The com-
pany maintained strong liquidity with US$305m 

in total cash and fixed deposits and US$3.7bn in 
undrawn committed credit facilities at Decem-
ber 31, 2017. BOC Aviation reported portfolio 
utilization of 99.8% and cash collection from 
airline customers of 99.9%. The board recom-
mended a final dividend for 2017 of US$0.192 
per share, pending approval at the AGM to be 
held on May 30, 2018. 

MTU Maintenance secured contracts 
worth US$3.7bn in 2017

MTU Maintenance, the MRO division of MTU 
Aero Engines AG, secured over US$3.7bn in con-
tract wins in 2017, an impressive US$1.5bn more 
than in 2016, making 2017 the most successful 
year of the company in its history. In addition to 
significant contract wins, the MTU Maintenance 
network of facilities carried out over 18,000 re-
pair and overhaul shop visits in a single year. Of 

https://www.avitrader.com/WK-2018-03-19-P4-CCT
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V2500 blade and vane repairs. Furthermore, 
ASSB started repairing LPT and hPC blades for 
GP7000 engines last year and is a single-source 
supplier for these components. Alongside MTU 
and LhT business, third-party work makes up 
36% of ASSB’s business. Within MTU Aero En-
gines AG, the commercial maintenance busi-

ness achieved the highest growth rate in terms 
of revenues in 2017, having increased by 19% to 
€2,285.3m (2016: €1,914.4m). The company’s 
revenue forecast for its commercial mainte-
nance business (MRO segment), expressed in 
U.S. dollars, is for a growth rate in the high teens 
in 2018. (€1.00 = US$1.24 at time of publication.)

these, over 300 visits were for the V2500 engine 
family and 125 were for the CF34 family. Fur-
ther highlights were achieved at MTU Mainte-
nance hannover, which has just superseded the 
8,000th shop visit mark, and MTU Maintenance 
Canada, which introduced the V2500 line to its 
facility. In light of the high volumes already en-
tering MTU Maintenance’s shops and the global 
engine MRO growth trend, MTU is expanding 
capacity and employing new staff at all facili-
ties. “In particular, we will further invest in our 
Chinese facility,” says Michael Schreyögg, Chief 
Program Officer, MTU Aero Engines. “Its capacity 
of 300 shop visits per year is to be expanded by 
another 50% again within the coming years so as 
to keep up with local market growth, the fastest 
in the world, as well as to accommodate any new 
programs in due course.” 
Additionally, a new joint venture named Engine 
Maintenance Europe, or EME Aero for short, 
was announced in December and founded be-
tween MTU Maintenance and Lufthansa Tech-
nik. According to current plans, the facility will 
be operational in 2020 and will have an annual 
capacity of over 400 shop visits. It will service 
the PW1000G-series geared turbofan engines 
as part of the OEM network. MTU Maintenance 
Lease Services B.V., operating out of Amsterdam, 
Netherlands, more than doubled sales in 2017 
versus 2016. The young and successful start-
up has welcomed over 60 new lease and asset 
management customers and nearly doubled its 
pool of lease engines. In 2018, the company will 
be focusing on technical engine asset manage-
ment services as well as flexible MRO and asset 
management solutions for asset owners and op-
erators. Airfoil Services (ASSB), a joint venture 
between MTU Maintenance and Lufthansa Tech-
nik, also had a successful year in 2017. Repair 
volume increased by around 35% year on year. 
Growth was down to strong demand for CFM56 
blade repairs and continued strong volume in 
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Leonardo to take lead role in €3bn Qatar helicopter deal

It was announced on March 14, at the DIM-
DEX Exhibition in Doha that Leonardo, a 
state-controlled, global high-tech company 
headquartered in Italy and a key player in 
Aerospace, Defence, and Security is to take 
the lead role in a €3 billion (US$3.7 billion) 
28-helicopter deal with the Qatar Ministry
of Defence. The deal is for 16 of the twin-
engine medium-size military helicopter NH90 
TTH variant (Tactical Transport Helicopter) 
for land operations, and 12 of the NH90 NFH 
variant (Nato Frigate helicopter). It is under-
stood that a further 12 aircraft may be added 
to the deal, which should see deliveries take
place from June 2022 through to 2025. Ac-
cording to Leonardo, the helicopters will be
used for land and naval missions, and for sup-

port, maintenance and training services. The contract for the production of the aircraft is with 
NHIndustries, a consortium established in 1992 by Eurocopter of France and Germany (now 
Airbus helicopters), Agusta of Italy (now AgustaWestland and a wholly owned subsidiary of 
Leonardo) and Stork Fokker Aerospace of the Netherlands (now Fokker Aerostructures), who 
respectively hold a 62.5%, 32% and 5.5% stake. Leonardo has not revealed what proceeds it 
will get from the Qatar deal, though according to Reuters, a source close to the matter said the 
returns from the contract would not be divided according to the three companies’ holdings 
in the NHI consortium. However, the deal is likely to help Leonardo with its bid to return to 
double-digit profitability by 2020, half-way through its five-year plan. The contract is the big-
gest deal state-controlled Leonardo has signed since May last year when Chief Executive Ales-
sandro Profumo took charge, embarking on ambitious expansion plans. This deal is a boost for 
Leonardo’s helicopter business, which weighed on the Leonardo group’s results, forcing it to 
cut 2017 revenue and profit guidance in November.

Qatar Ministry of Defence and Leonardo sign €3bn 
helicopter deal                            Photo: Leonardo
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Airways New Zealand (Airways) has announced it is piloting future technologies needed 
to support the arrival of autonomous flying vehicles in New Zealand airspace. This follows 
confirmation by Zephyr Airworks that it will develop and test its air taxi, called Cora, in New 
Zealand.
The air navigation services provider will develop a nationwide unmanned aerial vehicle 
(UAV) traffic management system, known as UTM, to enable drone activity across New Zea-
land airspace as well as integrate these vehicles safely into the national air traffic network. 
Airways’ CEO Graeme Sumner says, “There is no doubt that technology is evolving, and Air-
ways’ role is to enable safe and flexible access to our airspace to allow these new industries 
to thrive. “New Zealand’s regulatory environment and relatively uncongested airspace make 
us an attractive option for new operators. We are looking for ways to safely support more-
complex operations and facilitate new entrants, including the Zephyr Airworks’ autonomous 
aircraft, into our skies.” The trial of the AirMap drone traffic management platform, current-
ly underway in Canterbury and Queenstown, is the first step in this development. AirMap 
allows drone pilots to plan their flights, seek authorizations and get information about the 
areas they’re operating in. The next phase Airways is planning is to develop tracking tools 
that allow UAVs to be accurately monitored once they are beyond the pilot’s line of site and 
detect and avoidance capability to keep them safely separated from other aircraft. Airways 
also intends to test the capability of New Zealand’s existing telecommunications network 
to track the likes of Zephyr Airworks’ autonomous vehicle Cora and UAVs in uncontrolled 
airspace and enable better telemetry for drone pilots. Airways has had significant experi-
ence working with new entrants to New Zealand’s airspace. Over the past four years the air 
traffic controller has developed an advanced launch services program, enabling more than 
120 stratospheric balloon launches for organizations including NASA, and Google and has 
facilitated RocketLab’s ambitious rocket launch program. 

Photo: Cora   

JetFleet shareholders approve acquisition 
by AeroCentury

Independent aircraft leasing company AeroCen-
tury has announced that shareholders of Jet-
Fleet holding Corp. (JhC) have approved the ac-
quisition of JHC by the AeroCentury pursuant to 
the terms of the definitive Agreement and Plan 
of Merger (Merger Agreement) between the 
AeroCentury and JhC. JhC is the parent of Jet-
Fleet Management Corp. (JMC), which has man-
aged the AeroCentury’s operations and aircraft 
portfolio since the Company’s founding in 1997. 
AeroCentury currently anticipates that the re-
maining conditions precedent to consummation 
of the merger under the Merger Agreement will 
be satisfied in due course and currently antici-
pates closing of the merger in early April, 2018. 

Lufthansa posts Groups best ever annual 
results

Total revenues for the Lufthansa Group in 2017 
amounted to €35.6bn, a 12.4% increase com-
pared to 2016. The Adjusted EBIT of €2.97bn 
was a substantial 69.7% year-on-year improve-
ment. An 8.4% Adjusted EBIT margin was up 2.9 
percentage points compared to 2016. EBIT for 
2017 increased more than €1bn to €3.3bn. The 
EBIT increase includes the positive €582m one-
off effect on reaching a collective labor agree-
ment with the Vereinigung Cockpit union for 
Lufthansa, Lufthansa Cargo and Germanwings 
pilots, as recognized in the December income 
statement. The Group invested €3 billion in 
2017, approximately one-third up on the previ-
ous year. This was predominantly due to €900m 
of investment into aircraft from Air Berlin. In 
2017, our Adjusted ROCE (after tax) for 2017 
improved by 4.6 percentage points to 11.6 %. 
Despite the increased capital expenditure, free 
cash flow virtually doubled in 2017 to €2.3bn, 
while financial debt rose 6.8% to €2.9bn. This 
sum includes an initial €1.7bn funding for the 
new defined contributions model of the flight at-
tendants’ pension fund. Total pension provisions 
dropped by €3.2bn in 2017. The year-end equity 
ratio stood at 26.5%, an increase of 5.9%. The 
Group’s Network Airlines – Lufthansa, SWISS and 

FINANCIAL NEWS

YOUR ONE-STOP SOLUTION
FOR REGIONAL AIRCRAFT SERVICES

Aircraft Sales • Avionics • Paint • Parking & Storage
Interiors • Parts Sales • Maintenance & More
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The International Air Transport Association 
(IATA) announced global passenger traffic 
results for January 2018 showing traffic rose 
4.6% compared to January 2017. This was the 
slowest year-over-year increase in nearly four 
years, but results were affected by tempo-
rary factors including the later timing of the 
Lunar New Year in 2018, as well as less fa-
vorable comparisons with the strong upward 
trend in traffic seen in late 2016 - early 2017. 
IATA estimates the impact of the later Lunar 
New Year-related travel period holiday repre-
sented around two-fifths of the slowdown in 
year-over-year growth for the month. January 
capacity rose 5.3%, and load factor slipped 
half a percentage point to 79.6%. “Despite 
the slower start, economic momentum is 
supporting rising passenger demand in 2018. 

As the first and only one of its kind in the Baltic States, BAA Training has added a brand-new 
Airbus A320 Door and Slide Trainer to its repertoire of training equipment. BAA Training con-
tinues to invest in its training equipment, so it will be the first-choice training provider. Having 
announced the four full-flight simulator acquisitions just last year, one of the leading avia-
tion centers in Northern Europe accelerates into the new year with one more, state-of-the-art 
equipment addition to its headquarters in Vilnius. This addition opens the possibility for timely 
and cost-effective cabin crew and pilot training or training equipment leasing for airlines, as 
it can be easily reached via main European aviation hubs on a daily basis.  Manufactured by 
ASP, the Air-Space Airbus A318/A319/320/321 Door Trainer and the original Over Wing Exit  
simulate door system operations in both normal and emergency conditions as well as opening 
escape hatches. The main front left Door 1L of the trainer is an original A320 door assembled 
with all of the mechanisms and drives, which allows a real hands-on experience. The trainer 
includes an attendant seat (double) with a handset and an FAP, near the main door, and triple 
seats for passengers (two rows) with call the flight attendant buttons. Exercises for the crew 
in the cockpit are activated in an instructor station where a touch screen is implemented. The 
slide is applicable for the Airbus A318/A319/320/321 as its height is 3480 mm, width is 1600 
mm, and length is 6700 mm.

BAA Training Door and Slide      Photo: BAA Training 

That said, concerns over a possible trade war 
involving the US could have a serious damp-
ening effect on global market confidence, 
spilling over into demand for air travel,” said 
Alexandre de Juniac, IATA’s Director General 
and CEO.

Turboprop manufacturer ATR is taking part in 
the EDG²E project (Equipment for Dual fre-
quency Galileo, GPS and EGNOS). Over the 
next four years, this initiative will develop a 
dual-frequency multi-constellation receiver, 
enabling enhanced navigation capabilities. 
EDG²E is a project led by Thales, under a con-
sortium benefiting from the competencies of 
ATR and Thales Alenia Space. AKKA, Dassault 
and DGAC, the French Civil Aviation Author-
ity, will also participate as sub-contractors. 
The receiver, a GNSS (Global Navigation Sat-
ellite System), is the cornerstone of aircraft 

Austrian Airlines – increased their Adjusted EBIT 
by approaching 50% to €2.3bn. The Network 
Airlines raised their EBIT margin 2.6 percentage 
points to almost 10%. Despite the significant 
expenses in the context of acquiring capacities 
from Air Berlin, Eurowings reduced its unit costs 
excluding fuel and currency factors by 6.5%, 
while Adjusted EBIT increased by some €200m. 
Despite adverse one-off factors related to mar-
ket consolidation, the Group’s Point-to-Point 
Airlines improved their Adjusted EBIT margin by 
7.3 percentage points and achieved a positive 
Adjusted EBIT of approximately €100m. In view 
of Lufthansa’s continued good performance, it 
has also been announced that Carsten Spoor, 
the Group’s CEO and Chairman since May 2014, 
has had his contract extended for a further five 
years. (€1.00 = US$1.24 at time of publication.)

Melrose’s new £8bn hostile bid for GKN re-
jected as merger deal with Dana continues

Melrose has declared a “final” offer of £8.1bn 
for UK engineering giant GKN as a culmination of 
its efforts to acquire the company which started 
back in January. GKN has strongly urged its share-
holders to reject the offer from Melrose, with the 
backing of Unite, Britain’s largest trade union. 
Melrose is seen by its critics as an asset-stripper.
The new bid from Melrose is an increase from its ini-
tial offer of £7.4bn, worth 442p and 424p per share 
respectively. The new bid, in actual terms for cur-
rent investors, means they will receive 81p in cash 
for every share held, plus 1.69 new Melrose shares.
Melrose’s interest in GKN peaked after GKN issued 
profit warnings in October and November last year, 
created by problems in its aerospace division.
GKN’s aerospace interests include supplying parts 
for the F-35 fighter jet, the Airbus A400M military 
turboprop plane, the Eurofighter Typhoon and 
the Black hawk military helicopter.
According to Steve Turner, the assistant general 
secretary of Unite, which has been campaigning 
against Melrose: “Melrose’s self-professed short-
term approach of breaking companies up and 
selling parts quickly on, raises major concerns for 
UK defence interests and works against the long-
term projects that GKN Aerospace is involved in.”
In an attempt to strengthen the company, GKN an-
nounced last Friday that it had agreed a US$6.1bn 
merger of its automotive Driveline division with 
the American, Ohio-based Dana, which produces 
axels and driveshafts. In addition, the intention 
would be to sell off GKN’s powder metallurgy busi-
ness so that it could concentrate on aerospace.
If the deal is successful, Dana would become a UK 
public limited company, but remain headquar-
tered in Ohio with its shares traded on the New 
York stock exchange. 

FINANCIAL NEWS
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navigation. The system processes signals from 
satellite constellations and the Space Based 
Augmentation System (SBAS) to accurately 
determine aircraft position, altitude and ve-
locity. The prototype receiver developed un-
der the auspices of the EDG²E project will 
use signals from US GPS and European Gali-
leo positioning systems, as well as from SBAS 
multi-constellation EGNOS. The project aims 
at achieving a prototype demonstration by 
2021. The prototype receiver performances 
will be evaluated during a flight test campaign 
to be performed using one of the ATR’s test 
aircraft. Initiated by the European Global Nav-
igation Satellite Systems Agency (GSA), the 
EDG²E project aims to support the launch of 
the Galileo satellites constellation, designed 
to become the European alternative for the 
American GPS. ATR’s involvement in this Re-
search & Technology (R&T) project is part of 
a larger commitment to prepare for the fu-

OThER NEWS
ture. By steering R&T activities towards tech-
nical topics and solutions that are specific to 
regional aviation, ATR wants to continuously 
improve the technical design of its products. 

Honeywell is bringing a deeper level of visibil-
ity into airlines’ operating environments with 
its newest integrated service, GoDirect Flight 
Efficiency. The offering — part of an extensive 
family of GoDirect flight-related services — 
allows airlines to make strategic decisions on 
flight operations and planning by amassing all 
flight variables into one place, including flight 
plans, weather, navigation charts, aircraft 
performance, optimized fuel usage and more. 
This powerful new tool from honeywell pro-
vides up-to-date information to airlines and 
pilots for informed decision-making during 
all phases of flight. For airlines and passen-
gers, the result is fewer turbulent flights that 
more often arrive on time and use less fuel. 
GoDirect Flight Efficiency features a suite of 
integrated offerings that includes honeywell’s 

• United Airlines has reported
February 2018 operational results. 
UAL’s February 2018 consolidated
traffic increased 5.7% and con-
solidated capacity increased 3.8%
versus February 2017. UAL’s Feb-
ruary 2018 consolidated load fac-
tor increased 1.4 points to 78.1%
compared to February 2017. 

• During the month of Febru-
ary 636,068 passengers boarded

a Brussels Airlines flight, 16.5% 
more compared to the same 
month last year. Traffic for Feb-
ruary increased 26.4%, while ca-
pacity was up 19.9% compared 
to the same month the previous 
year. The load factor improved 3.9 
points to 76.7%.

• JetBlue Airways has reported its 
preliminary traffic results for Feb-
ruary 2018. Traffic in February in-

creased 6.8% from February 2017, 
on a capacity increase of 6.8%. 
Load factor for February 2018 was 
82.6%, unchanged from February 
2017. 

• Alaska Air Group reported Feb-
ruary operational results on a 
consolidated basis, for its main-
line operations operated by sub-
sidiaries Alaska Airlines and Virgin
America and for its regional flying 

operated by subsidiary Horizon Air 
and third-party regional carriers 
SkyWest Airlines and Peninsula 
Airlines. On a combined basis for 
all operations, Air Group reported 
a 7.9% increase in traffic on a 9% 
increase in capacity compared to 
February 2017. Load factor de-
creased 0.8 points to 79.4%. 

PASSENGER STATISTICS - FEBRUARY

flight data analytics platform and trajectory 
optimization tools. Together these tools pro-
vide a one-stop shop for operators to make 
strategic decisions on what to adjust during 
day-to-day operations. Suitable for all air-
lines, the solution can scale from the smallest 
regional carriers to the largest global fleets. 
Airlines using the service have experienced 
fuel savings up to 5 percent and have been 
able to reduce short-haul flights by an aver-
age of 1.1 nautical miles and long-haul flights 
by an average of 3.5 nautical miles.

SONIC Tools and Aviation Institute of Main-
tenance (AIM) have announced a partnership 
that provides AIM students with professional, 
precision-crafted hand tools and provides 
SONIC an outlet to positively influence rising 
aviation technicians. The focus of the partner-
ship will be providing practical solutions for 
the best aspiring aviation technicians in the 
U.S., while reducing student debt. With the
partnership, SONIC Tools becomes the exclu-

GEARED FOR THE FUTURE.
TRANSFORMING AVIATION TODAY.

PRATT & WHITNEY’S GEARED TURBOFAN™ ENGINE 
Airline operators are excited about the breakthrough fuel savings and 
significant noise reduction they’re seeing from the GTF innovation today. 
Cleaner, greener and quieter.

Experience the engine that’s geared for the future — flying today.   
Learn more at pw.utc.com

Client: Pratt & Whitney One Company
Ad Title: Go Beyond 
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• SR Technics has 
nominated Frank 
Walschot as Chief Ex-
ecutive Officer as of 
April 1, 2018, replac-
ing Jeremy Remacha,
who is leaving the
company at the end of
the scheduled transi-
tion period to the new 

shareholders. With more than 30 years’ 
aviation industry experience in leading op-
erational, commercial and financial func-
tions around the world, Frank Walschot is a 
recognized and respected senior executive, 
well trusted with SR Technics’ business and 
challenges for many years.

INDUSTRY PEOPLE

sive Tool Supplier for all 11 AIM campuses na-
tionwide. In addition to supplying equipment 
and being fully integrated into the AIM pro-
grams, SONIC has designed and manufactured 
an aviation-specific toolbox and tools for stu-
dents and professional aviation technicians 
alike. The SONIC Aviation A&P Kit is the cen-
terpiece of the partnership and will be availa-
ble at all AIM campuses throughout the coun-
try. Aviation Institute of Maintenance (AIM) 
is a network of aviation maintenance schools 
with campuses coast-to-coast across the Unit-
ed States and headquarters located in Virginia 
Beach, Va. AIM students are trained to meet 
the increasing global demands of commercial, 
cargo, corporate and private aviation employ-
ers. AIM graduates are eligible to take the FAA 
exams necessary to obtain their mechanic’s 
certificate with ratings in both Airframe and 
Powerplant.

Air Astana, the national carrier of Kazakh-
stan, will launch a new direct flight between 
Atyrau and Frankfurt on March 26, 2018. The 
new service will be operated twice a week, 
on Mondays and Fridays, using Airbus A321 
aircraft in a two-class layout with 28 Business 
Class and 151 Economy Class seats. The flight 
time from Atyrau to Frankfurt (KC947) is 5h 
05min, with the return flight (KC948) time be-
ing marginally shorter at 4h 45min. The new 
Atyrau–Frankfurt route will be operated un-
der a codeshare agreement with Lufthansa, 
marking an extension of the cooperation be-
tween Air Astana and the German flag carrier. 
Atyrau–Frankfurt is the third direct service 
offered by Air Astana between Frankfurt and 
Kazakhstan, complementing the existing daily 
services from Astana and weekly service from 
Uralsk. The carrier offers an additional seven 
connections between Almaty and Frankfurt 
through its codeshare agreement on Lufthan-
sa operated services.

Boeing, through its subsidiary Jeppesen, has 
reported the continued integration of data 
services for business aviation operators with 
the introduction of Jeppesen’s global digital 
terminal chart data to the Honeywell GoDi-
rect Flight Bag Pro electronic flight bag plat-
form. The honeywell GoDirect Flight Bag Pro 
app allows business aviation pilots to create 
flight plans, view weather conditions and 
access flight briefing information through 
a unified user platform. Now with Jeppesen 
chart access, operators will be able to make 
more-informed decisions while researching 
an airport, selecting departure procedures 
while flight planning, or referencing their trip 

Frank Walschot 

OThER NEWS

kit information. Jeppesen charts are easily 
accessed through the GoDirect platform. Op-
erators sign in to access their Jeppesen data 
subscription and download the charts they 
need for their flight. Jeppesen navigation data 
(NavData) is developed from a comprehensive 
aviation database, which is composed of more 
than one million records. To ensure accuracy, 
Jeppesen flight information analysts edit and 
verify approximately 150,000 database trans-
actions generated from worldwide aviation 
data source documents during every 28-day 
revision cycle. 

Operating Lease Seminar 2018 
 March 20, 2018  - Hilton Garden Inn Hotel, Dallas

Aircraft Records & Total Asset Management Seminar 2018 
 April 18, 2018 - Gibson Hotel, Dublin, Ireland 

Technical Aspects of a Leased Asset 2018 
 June 5, 2018 - Jury’s Inn Hotel, Prague 

Maintenance Reserves Seminar 2018 
 June 6, 2018 - Jury’s Inn Hotel, Prague 
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Aircraft Type Company Engine MSN Year Available Sale / Lease Contact Email Phone

A319-100 ORIX Aviation CFM56-5B5/P 2385 2005 Q1/2019 Lease Oisin Riordan oisin.riordan@orix.ie +353 871774524

A320-200 Castlelake V2527-A5 2288 2003 Q4/2018 Lease Michael Hackett michael.hackett@castlelake.com +44 20 7190 6120

A320-200 Castlelake V2527-A5 2161 2003 Q4/2018 Lease Michael Hackett michael.hackett@castlelake.com +44 20 7190 6120

A320-200 ORIX Aviation V2527-A5 3807 2009 Q1/2020 Lease Matt McCoy Matt.McCoy@orix.ie +353 1824 4738

A340-300 GA Telesis CFM56-5C4 433 2001 Q1/2018 Sale Kevin Milligan kmilligan@gatelesis.com +1 954-676-3111

A340-300 GA Telesis CFM56-5C4 541 2003 Q1/2018 Sale Kevin Milligan kmilligan@gatelesis.com +1 954-676-3111

B737-300 Aersale CFM56-3 27707 1995 Now Sale / Lease Craig Wright craig.wright@aersale.com +1 305 764 3238 

B737-300 Aersale CFM56-3 27926 1995 Now Sale / Lease Craig Wright craig.wright@aersale.com +1 305 764 3238 

B737-400 Safair Operations Freighter Dec 2017 ACMI only C. Schoonderwoerd corneliss@safair.co.za +27 11 928 0000

B737-400 Aersale CFM56-3C1           24688 1990 Now Sale / Lease Craig Wright Craig.Wright@aersale.com +1 305 764 3238

B737-400 Aersale CFM56-3C1         24688 1990 Now Sale / Lease Craig Wright Craig.Wright@aersale.com +1 305 764 3238

B737-5H6 Bristol Associates CFM56-3C1 26445 1992 Now Sale Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

B737-800 ORIX Aviation CFM56-7B26/3 37258 2011 Q2/2019 Lease Oisin Riordan oisin.riordan@orix.ie +353 871774524

B737-800 ORIX Aviation CFM56-7B24E 40287 2012 Q1/2019 Lease Oisin Riordan oisin.riordan@orix.ie +353 871774524

B737-800 ORIX Aviation CFM56-7B26/3 38015 2011 Q1/2019 Lease Qi Sun qi.sun@orix.ie +353 18244732

B737-800 ORIX Aviation CFM56-7B26 33995 2005 Q2/2019 Lease Oisin Riordan oisin.riordan@orix.ie +353 871774524

B737-800 Aersale CFM56-7B26 30881 2002 Now Sale / Lease Craig Wright Craig.Wright@aersale.com +1 305 764 3238

B747-400 Bristol Associates 28812 1999 Now Sale Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

B747-400 Bristol Associates 30023 2000 Now Sale Ed McNair / Pete Seidlitz bristol@bristolassociates.com +1 202-682-4000

B747-400 GA Telesis RB211-524 26637 1992 Now Sale Eddo Weijer eweijer@gatelesis.com +1 954 676 3111

B747-400 GA Telesis PW4000 29950 2000 Now Sale Stuart Weinroth sweinroth@gatelesis.com +1 954 676 3111

B777-200ER GA Telesis 28999 Now Sale Stuart Weinroth sweinroth@gatelesis.com +1 954 676 3111

B777-200ER GA Telesis 28523 Now Sale Stuart Weinroth sweinroth@gatelesis.com +1 954 676 3111

DC8 Aersale No engines 46094 1969 Now Sale Craig Wright Craig.Wright@aersale.com +1 305 764 3238

Aircraft Type Company Engine MSN Year Available Sale / Lease Contact Email Phone

ATR72-212 C&L Aviation Group PW127 434 1994 Now Sale Donald Kamenz donald.k@cla.aero +1 207-951-6259

ATR72-212 C&L Aviation Group PW127 425 1994 Now Sale Donald Kamenz donald.k@cla.aero +1 207-951-6259

ATR72-212 C&L Aviation Group PW127 420 1994 Now Sale Donald Kamenz donald.k@cla.aero +1 207-951-6259

ATR72-202 
Cargo

C&L Aviation Group PW124B 455 1995 Now Sale Donald Kamenz donald.k@cla.aero +1 207-951-6259

CRJ-200LR Regional One CF34-3B1 7484 2001 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

CRJ-700 Regional One CF34-8C5B1 10246 2006 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

CRJ-700 Regional One CF34-8C5B1 10029 2001 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

CRJ-900LR Regional One CF34-8C5 15057 2005 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

DASH8-311 Regional One PW123B 323 1992 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

DASH8-311 Regional One PW123B 325 1992 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

Dornier 328-300 Regional One PW306B 3145 2000 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

Dornier 328-300 Regional One PW306B 3185 2001 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

ERJ-170LR AerFin CF34-8E 1700123 Now Sale / Lease Mark Dunnachie mark.dunnachie@aerfin.com +44 2920 109 898

ERJ-145 Regional One AE3007A1P 145291 2000 Now Sale / Lease Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

SF340B C&L Aviation Group CT7-9B 194 1990 Now Sale / Lease Fred Dibble fred.d@cla.aero +1 207-217-6128

SF340B+ C&L Aviation Group CT7-9B 425 1997 Now Sale Donald Kamenz donald.k@cla.aero +1 207-217-6259

SF340B+ C&L Aviation Group CT7-5A 368 1995 Now Sale Donald Kamenz donald.k@cla.aero +1 207-217-6259

SF340A Cargo C&L Aviation Group CT7-5A 046 1986 Now Sale Fred Dibble fred.d@cla.aero +1 207-217-6128

Commercial Jet Aircraft

East Africa

Regional Jet / Turboprop Aircraft

THE AIRCRAFT AND ENGINE MARKETPLACE

May 18, 2015May 18, 2015
April 20, 2015www.gatelesis.com

Component solutions you can trust with the world’s
most powerful independent rotable inventory

Aircraft Parts eMarketplace 

Browse Parts from 
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Contact Email Phone

Sherry Riley engine.leasing@gecas.com +1(513)782-4272

Contact Email Phone

(1) AE3007A1 Now - Sale / Lease Bill Polyi bill.polyi@magellangroup.net +1 (704) 504 9204 x202

(3) AE3007A1P Now - Sale/Lease/Exch. Regional One Miguel Bolivar mbolivar@RegionalOne.com +1 786-623-3936

(2) AE3007 Now - Sale GA Telesis Eddo Weijer eweijer@gatelesis.com +1 954 676 3111

Contact Email Phone

CF34-8E5 Now - Lease Lufthansa Technik AERO Alzey Kai Ebach k.ebach@lhaero.com +49-6731-497-368

CF34-10E Now - Lease

CF34-8C Now - Lease

CF34-3B1 Now - Lease

CF34-3A Now - Sale / Lease

(2) CF34-8C5B1 Now - Sale / Lease Regional One Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

(1) CF34-3B1 Now - Sale / Lease

(1) CF34-10E5A1 Now - Sale / Lease GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

(1) CF34-3B1 Now - Sale

(1) CF34-8C5/B1 Now - Sale / Lease Bill Polyi bill.polyi@magellangroup.net +1 (704) 504 9204 x202

(1) CF34-8E Now - Sale / Lease AerFin Oliver James Oliver.James@aerfin.com +44 (0) 2920109898

(1) CF34-10E6 Now - Lease Engine Lease Finance Declan Madigan  declan.madigan@elfc.com +353 61 291717

(1) CF34-10E7 Now - Lease

Sherry Riley engine.leasing@gecas.com +1 (513) 782-4272

(1) CF34-10E7 Now - Lease Ann Lee alee@willislease.com +1 (415) 408 4769

Contact Email Phone

(1) CF6-80C2B1F Now - Sale / Lease AerSale. Inc. Alan Kehoe Alan.Kehoe@aersale.com +353 879 393 534

(1) CF6-80C2A5 Now - Sale / Lease Alan Kehoe Alan.Kehoe@aersale.com +353 879 393 534

(1) CF6-80C2B6F Now - Sale / Lease Matthew White matthew.white@aersale.com +353 1475 3005

(1) CF6-80C2B7F Now - Sale / Lease Matthew White matthew.white@aersale.com +353 1475 3005

(1) CF6-80C2B1F Now - Lease TrueAero Chris Luke cluke@trueaero.com +1 (772) 783 2300

(1) CF6-80C2B7F Now - Sale GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

(5) CF6-80C2B1F Now - Sale aircrafttrading@gatelesis.com

Contact Email Phone

(1) CFM56-3C1 Now - Sale / Lease Calum MacLeod calum@royalaero.com +49 8025 993610 

(2) CFM56-5B Now - Sale / Lease GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

(2) CFM56-7B26 Now - Sale

(1) CFM56-7B26/E Now - Lease Engine Lease Finance Declan Madigan  declan.madigan@elfc.com +353 61 291717

(1) CFM56-7B26/3 Now - Lease

(1) CFM56-7B22/3 Now - Lease

(2) CFM56-5C4/P Now - Sale / Lease Castlelake Stuart MacGregor stuart.macgregor@castlelake.com +44 207 190 6138

(2) CFM56-3C1 Now - Sale / Lease AerSale. Inc. Alan Kehoe Alan.Kehoe@aersale.com +353 879 393 534

Sherry Riley engine.leasing@gecas.com +1(513)782-4272

(1) CFM56-7B20 TRUEngineTM Now - Sale / Exchange CFM Materials Jimmy Hill Jimmy.Hill@cfmmaterials.com +1 214-988-6670

(1) CFM56-7B24 TRUEngineTM Now - Sale / Exchange

(1) CFM56-7B27 TRUEngineTM Now - Sale / Exchange

(1) CFM56-5B4/P TRUEngineTM Now - Sale / Exchange

Now - Sale

Royal Aero

(2) CFM56-5A

Sale /  LeaseCF6 Engines

GECAS Engine Leasing

Company

Company

Multiple Engines GE / CFM / RB211

Magellan Aviation Group

Sale /  Lease

CF34-8E(s)

AE3007 Engines Sale /  Lease

GECAS Engine Leasing

Now - Sale / Lease

Sale /  Lease

Magellan Aviation Group

Company

GECAS Engine Leasing

Sale /  Lease

Commerical Engines

CFM56 Engines

Company

Multiple Types

Company

Willis Lease

CF34 Engines

Now - Sale / Lease

THE AIRCRAFT AND ENGINE MARKETPLACE
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(1) CFM56-5C4/P Now - Sale AerFin Oliver James Oliver.James@aerfin.com +44 (0) 2920109898

(4) CFM56-5C4 Now - Sale

(1) CFM56-5B Now - Sale / Lease

(1) CFM56-7B Now - Sale / Lease

(1) CFM56-5B Now - Sale/Lease/Exch. Werner Aero Services Cliff Topham ctopham@werneraero.com +1-703-402-7430

(1) CFM56-7B Now - Sale/Lease/Exch.

(1) CFM56-5B4/3 Soon - Lease Ann Lee alee@willislease.com +1 (415) 408 4769

(2) CFM56-5C4/P Soon - Lease

(1) CFM56-7B26 Now - Lease

(1) CFM56-5B4/P Soon - Lease

(1) CFM56-7B24/3 Now - Lease

Contact Email Phone

CT7-9B Sale C&L Aviation Group Martin Cooper martin.c@cla.aero +1 207-217-6106

Contact Email Phone

(1) JT8D-219 Now - Sale GA Telesis Eddo Weijer eweijer@gatelesis.com +1 954 676 3111

Contact Email Phone

(2) GEnx Soon - Lease Ann Lee alee@willislease.com +1 (415) 408 4769

Contact Email Phone

(1) LEAP-1A33 Soon - Lease Ann Lee alee@willislease.com +1 (415) 408 4769

Contact Email Phone

(1) PW121 (Dash 8) Bill Polyi bill.polyi@magellangroup.net +1 (704) 504 9204 x202

(1) PW123B/D/E

(1) PW121 (ATR)

(1) PW127E/F/M 

(1) PW150A

(2) PW121 (ATR) Now - Sale/Lease/Exch. David Desaulniers ddesaulniers@willislease.com +1 415 516 4837

(2) PW121-8 Now - Sale/Lease/Exch.

(1) PW123 Now - Sale/Lease/Exch.

(1) PW127 Now - Sale/Lease/Exch.

(2) PW150A Now - Sale/Lease/Exch.

(1) PW127M Now - Sale/Lease/Exch.

(2) PW127F Now - Sale/Lease/Exch.

(2) PW124B Now - Sale/Lease/Exch.

(1) PW120A Now - Sale / Lease Regional One Chris Furlan cfurlan@regionalone.com +1(305) 759-0670 Ext.164

(1) PW120 Now - Sale/Lease/Exch. Miguel Bolivar mbolivar@RegionalOne.com +1 (786)-623-3936 

(1) PW123E Now - Sale/Lease/Exch. Miguel Bolivar mbolivar@RegionalOne.com +1 (786)-623-3936 

(4) PW126 Now - Sale/Lease/Exch. Miguel Bolivar mbolivar@RegionalOne.com +1 (786)-623-3936 

(1) PW121 Now - Sale/Lease/Exch. Miguel Bolivar mbolivar@RegionalOne.com +1 (786)-623-3936 

PW119B RGB Now - Lease Lufthansa Technik AERO Alzey Kai Ebach k.ebach@lhaero.com +49-6731-497-368

PW119B Now - Lease

PW120A Now - Lease

PW121 (ATR) Now - Lease

PW124B Now - Lease

PW123B Now - Lease

PW125B Now - Lease

PW127F Now - Lease

PW150A Now - Lease

PW127M Now - Lease

PW150 GRB Now - Lease

PW127 Sale C&L Aviation Group Martin Cooper martin.c@cla.aero +1 207-217-6106

(1) PW124B Now - Sale/Lease/Exch. Logix.Aero Jean-Christian Morin jcmorin@logix.aero +33.6.4782.4262 

(2) PW127E/F Remi Krys rkrys@logix.aero +33.6.2079.1039 

(4) PW127M

(1) PW120 / PW121 Now - Sale / Lease Calum MacLeod calum@royalaero.com +49 8025 993610 

Now - Sale / Lease

Company

Now - Sale / Lease

Willis Lease

(1) PW124B

Royal Aero

Sale /  Lease

Now - Sale / Lease

Now - Sale / Lease

Now - Sale / Lease

Commerical Engines (cont.)

PW Small Engines

Company

Willis Lease

Sale /  Lease Company

Now - Sale / Lease

Magellan Aviation Group

Willis Lease

LEAP Engines Sale /  Lease

CT7 Engines Sale /  Lease Company

GEnx Engines Sale /  Lease Company

Willis Lease

JT8D and JT9D Engines

THE AIRCRAFT AND ENGINE MARKETPLACE



Page 4 of 4
March 19, 2018

Contact Email Phone

(2) PW4056-1 Now - Sale/Lease/Exch. GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

(1) PW4056-3 Now - Sale / Lease Bill Polyi bill.polyi@magellangroup.net +1 (704) 504 9204 x202

(1) PW4056-3 Now - Sale/Lease Jet Midwest Kevin Lee engines@jetmidwest.com +1-310-652-0296

(1) PW4060-3 Now - Sale / Lease AerSale. Inc. Matthew White matthew.white@aersale.com +353 1475 3005

(1) PW4062-3 Now - Sale / Lease Matthew White matthew.white@aersale.com +353 1475 3005

(1) PW4158-3 Apr 18 - Lease Alan Kehoe Alan.Kehoe@aersale.com +353 879 393 534

(1) PW4056-3 Now - Sale / Lease Alan Kehoe Alan.Kehoe@aersale.com +353 879 393 534

Contact Email Phone

(1) RB211-535 Now - Sale / Lease Jet Midwest Dave Williams dave.williams@jetmidwest.com +1-817-791-4930

(1) RB211-535E4 Apr 18 - Sale / Lease AerSale. Inc. Matthew White matthew.white@aersale.com +353 1475 3005

Contact Email Phone

(3) Trent 800 Now - Sale GA Telesis Eddo Weijer eweijer@gatelesis.com +1-954-676-3111

(1)Trent 892 Now - Sale/Lease/Exch. AerSale. Inc. Matthew White matthew.white@aersale.com +353 1475 3005

(2) Trent 892 Now - Sale / Lease TrueAero, LLC. Matt Parker mparker@trueaero.com +1 469-607-6110

(4) Trent 556 Now - Sale / Lease

(1) Trent 772B Now - Sale/Lease/Exch. Rolls-Royce & Partners Finance Bobby Janagan bobby.janagan@rolls-royce.com +44 20 7227 9078

Contact Email Phone

1) V2533-A5 w/QEC Now - Sale/Lease/Exch. Rolls-Royce & Partners Finance Bobby Janagan bobby.janagan@rolls-royce.com +44 20 7227 9078

(1) V2527-A5 Now - Lease Engine Lease Finance Declan Madigan  declan.madigan@elfc.com +353 61 291717

(1) V2523-A5 Now - Lease

(1) V2527 Now - Sale / Lease AerFin Oliver James Oliver.James@aerfin.com +44 (0) 2920109898

(1) V2533-A5 Now - Sale/Lease/Exch. Werner Aero Services Cliff Topham ctopham@werneraero.com +1-703-402-7430

Description Contact Email Phone

(1) A320-200 Landing Gear Now - Sale TrueAero, LLC Matt Parker mparker@trueaero.com +1 469-607-6110

(1) A330-300 Landing Gear Now - Sale

(2) A340-600 Landing Gear Now - Sale

(1) A340-300 Landing Gear Now - Sale

(2) GTCP331-500 Now - Sale

(2) GTCP331-350C Now - Sale

(1) GTCP36-150RJ, (2) GTCP36-100M, Now - Sale/Lease/Exch. Regional One Miguel Bolivar mbolivar@RegionalOne.com +1 (786)-623-3936 

(1) RE220RJ, (1) PW126 RGB, (1) PW901A

(1) APS1000-C12, (1) APS1000-C3

GTCP131-9A (2), GTCP131-9B(2) Now - Lease REVIMA APU Olivier Hy olivier.hy@revima-apu.com +33(0)235563515

GTCP331-200, GTCP331-250 Now - Lease

APS500C14(3), APS1000C12(2), APS2000 Now - Lease

APS2300, APS3200(2), APS5000(2) Now - Lease

PW901A(4), PW901C(2) Now - Sale / Lease

TSCP700-4E Now - Sale

Neutral CFM56-5B & CFM56-7B QEC Kits Now - Sale CFM Materials Michael Arellano michael.arellano@cfmmaterials.com +1 214-988-6676

(3) APS2300, (1) GTCP331-350C Now - Sale / Lease AirFin Nick Filce Nick.Filce@aerfin.com +44 7770 618 791

GTCP131-9A,  GTCP131-9B , GTCP331-350C Now - Sale/Lease/Exch. Logix.Aero Jean-Christian Morin jcmorin@logix.aero +33.6.4782.4262 

GTCP331-500B, GTCP331-200/250, Rich Lewsley rlewsley@logix.aero +44.79.0021.8657 

APS3200, APS2300, GTCP85-129H

Now - Lease Willis Lease Ann Lee alee@willislease.com +1 (415) 408 4769

Now - Lease

Now - Sale / Lease GA Telesis Dave Dicken ddicken@gatelesis.com +1 954-676-3111

National Aero Stands support@stands.aero + 1 305-558-8973

Now - Sale / Lease Werner Aero Services Julien Levy jlevy@Werneraero.com +1 201-674-9999

Now - Sale / Lease

Now - Sale / Lease

Reliance Aircraft Terry Hix thix@relianceaircraft.com +1 512-439-6988

(2) PW901A, (1) PW901C(1), PW125B RGB Now - Lease Lufthansa Technik AERO Alzey Kai Ebach k.ebach@lhaero.com +49-6731-497-368

767-300 Winglets, LH-RH P/N 767-0010-5, -6, -7 & -8, SV- Now Sale

GTCP131-9A, GTCP 131-9B

ENGINE STANDS: Trent 800, PW4000 112"/V2500

/ CFM56/ PW2000 & Bootstrap kits

GTCP36-300A, 737-800 Winglets

737-700 & 737-800 Landing Gear

Engine stands now available

Company

Company

Sale /  Lease

Aircraft and Engine Parts, Components and Misc. Equipment

(2) GTCP131-9B, (2) GTCP131-9A 

Magellan Aviation Group

Company

V2500 Engines

Trent Engines

PW4000 Engines

RB211 Engines

Company

Sale /  Lease

APU GTCP 331-500

Sale /  Lease

Sale /  Lease

Commerical Engines (cont.)

Company
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